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Life Insurance Men 
A Contract with our Company will 
insure you a prosperous year. 
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RESERVE LOAN LIFE INSURANCE COMPANY 
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What Does 
An Agent Deserve? 


Everything. He is continually 
combating the opposition of 
prospects who must be taught 
the basic value of life insur- 
ance. It’s an uphill fight, un- 
doubtedly, but one rich in 
reward to the fighter. The 
agent deserves everything his 
home office can give him that 
will facilitate his solicitation for 
life insurance. 


What Do 
Our Agents Get? 


Everything. We place great 
value upon every one of our 


agents. We are cognizant of 
their position and the greatest assistance 
obtainable goes out to them in full 
measure together with the helpful coun- 
sel of every one of our officers, men of 
life insurance experience who know 
field conditions and men who are will- 
ing to give each agent personal help in 
solving every life insurance problem. 
We have room for men who are will- 
ing to be helped to lucrative agency 
positions. 


Operates in Illinois, lowa, South Dakota, Michigan, Nebraska, Minnesota, Kansas, Missouri and Texas. 





OTTAWA, 


ILLINOIS 












































THE NATIONAL UNDERWRITER, Life Insurance Edition, twenty-sixth year. No. 47. Thursday, November 23, 1922. 
Office of publication, 175 W. Jackson Blvd., Chicago, Ill., $3.00 per year; 15 cents per copy. Entered as second class 
matter June 9, 1900, at post office at Chicago, Ill., under Act of March 3, 1879, 








whe 


mon 











The National Underwriter 


LIFE INSURANCE EDITION 





Twenty-Sixth Year No. 47 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, November 23, 1922 


$3.00 Per Year, 15 Cents a Copy 



































WAR ON ADJUSTERS TO | WILL DOUBLE CAPITAL|DEAL IS NOW READY/\M. B. BRAINARD NEW 
MISSOURI STATE'S INCREASE| PLAN OF PROVIDENT MUTUAL 
Attorney General Brundage of IIli- , Vice-President of Affiliated Com- 
y S St. Louis Company Declares 100 Per] Will Soon Start on Its Own Basis and 
i< ° 2 ° . : » oa . 
nois Gets Back of Insurance Cent Stock Dividend—American Be Divorced From Old Trust panies Made President to 
Superintendent National Does Likewise Company Succeed Bulkeley 
= ST. LOUIS, Nov. 21 The Missouri PHILADELPHI ’ ‘ 2 > Tr > 
MUCH INTEREST IS FOUND .,°,. | : \, Pa. Nov. 2l-—-|NEW DIRECTORS ELECTED 
State Lite has announced a 100 percent | Such fine progress is being made with 
stock dividend payable to stockholders of | the plans tor the reorganization of the 
; record of Nov. 10. When the dividend | Provide Lite & Trust, plans involv . . 
General Agents Condemn the Practice,| is paid the Missouri State will have al ing a completes paration from the New Executive of Hartford Companies 
Stating It Is Destructive and capitalization of $2,000,000 trust company annex of that compan Has Been Prominently Iden- 
\ P i M I | l | 
ee , ccordme, t resident MM sing i that is possible to predict that withu 
Pernicious in Effect the action of the company was approved]a very short time these will be con tified With Them Since 1904 
Ds Superintendent Hyde Missouri, and | plet« Then the Provident Mutua 
also by Secretar t State Becket 1 he Lite I] be n business with millions 
\ttorney General Brundage of Ilh- surplus of the Missouri Stat n June |< assets. many iillions of < nee HARTFORD CONN Nov >) 
s has gotten squarely back of Insut ~ amor b to $1,816,620 ar f> re than orce, an honorable record of many | Morgan B. Brainard e-president of 
‘ tustihed the mecrease in capital Sing k vears ehin ind with lar nd 
‘ Supe tenden ous i tha : - . ee 6% > eo ree’ ot \etna Lif ‘ ected presi 
. Pp — cnt Ho - ton said. The stock transfer s of efficient agenev force. Surely nev did esis ‘ hap 
state in the latter's attack on a few hile company have een closed a t inv « pany con ce busine sot ‘ ot th three .\ctna companies the 
i pan 
surance agents that he declares have | main closed until Dec , ‘ d ges \etna Life \et ( alty & Surety 
: ‘} 1; "09r) ‘ . > ’ 
eadjusted policies to t detriment ot The Missouri ate Life is of \utomobik Mr. Brainard’s elec 
: stest growing lite ims u anic Te Dispose of Legal Preceedings ; s . 
e assured. Superintende Houston : . . tion to the presidency of the three com- 
¢ America lt (cto s ne , = . 
his talk before < Illinois \ssociatiol npa record r 1s ee < el = abe v s* OI pat was mad i th vacancy 
ri Insurance \gents n Springtheld last 55,531 new msurance was vr ( This , , s prove - ilises by the death ol Pres dent Mor- 
' ] Der , t a ti court sat are yradually rT 4 
eck came out strongly against th Was 14 pect Se Breater than the s losed , the Beers « gan G, Bulkeley on Nov. 6 
: . vst month larch, 1m vl S12. 708.000 al , . “- 
ractice. Attorney General Brundag« : : a . company icipate that the last oi | office of preside was tendered 
- was pla Last month exceeded the t ; he a ! 
as appointed \ttorney Robert Holt oi record « October 1001 . ; ~1) these W w adjusted b the middic oO t | kenglisl the s yr vice-presi 
: ; D> “ he $2,500.00 hicl | ' 
Chicago, who has represented him in | percent aPECE : wasoe Ww 7. on acco o s increasing 
; rate o the trus < pan - . 
on : » the nm 5 = — pat aw id added duti 1 responsibil 
several other matters tor the state, as relinguishme j s interests in the - - 
; oan? " » fillets te ‘ Che American Nationa Galvesto a . . . - tic « thought it not the interests 
special state’s attorney in the injunction h : i ae ae still in bank to tl , ' , , 
suit brought against Superintendent cS. S20 has declared a 100 perce alia a. Gis epartment and that |‘ the company — he should accept, 
Houston, President Darl \. Day ot stock dividend, bringing its capital up |‘ oo + a oa a un e was heartily accord with the 
the Chicago Life Underwriters Associ- | fom $500,000 to $1,000,000, with surplus [eee ee es ene hic latec cua. ang | election of Mr. Br ird as president. 
: ‘ cuniien F » | of over $1,000,000 erest ca ngs 0 s Mifge 5 aie 
ation, the executive committee ol that vill " . 1 ve Twe New Directors Named 
association, the Aetna Life and the Co- ; re his tin 
] ] oe | directors «dt no it ths ¢ 
umbian National Life. Superintendent | day and filed appearance for officers Pian for 1922 Calendars : 
‘ nd aaa rr : , xt selectio to 1 the vacancy 
riouston wrote a letter to the Aetna | an executive committeeme Oo th 1 , | t A 
: - ae , . is of he ro P ‘ 1 resident caused by the eclectio 
Life and Columbian National Life warn- | Chicago Life Underwriters Associatio1 \gene Prov . —_ \f he . , rl 
" , P _ } ' P ‘ rae cle ; it Talat : let 1s AC- 
them against accepting yusiness | requesting an carly discussi i the Frust will shortly 1 ve Provide " 
; , gents wh h 1amed, | njunct | ill 1 Mutual Life calendars for 1923 and this ‘ will be taken at e Tuture meet 
om certam agents whon he named, miyuNCcti . i ike court wi ( date “ 7° rl Ais , Y fill 
1 } } } ve the <ig ’ the ets go 1 i cdirectors ant nowever, ! 
eclaring that they were engaged in/ tor a tormal hearing and ‘ re ! Sha , ‘ . . , n tl , torat sused 
2 | 1 : } ) ' to b th ok il wo vacanc! in the directorate caus 
ersuading policyholders to surrender | particularly ple ised with the attitude of | Ww!" seems Cera Pe lo | ae th iM G. Bulkeley and 
- . ‘ > } sae? ; ‘ 7 < tat ‘ ; he ae; 1 oT organ ’ ; ‘ ; « 
their policies in other companies and | Attorney General Brundage retting | Which wall anu ‘ att resenta : ' - ‘ . + eer = flee of 
' ‘ +] ld hi » mart | perry tche Little of ( 
tal out eV msurance 1 thes tw back of Superintendes Houston at- | 0 old cor \ HiTae 1) Partie ' 
_— . . " ‘ aie - “a gga . hold ” : ane the nlans for the new < 1 M.S. Little Compat t Harttord, and 
977 eS iCKING Vi i mie old ) ¢ I¢ ‘ 1? . " 
pone a Px reer ts ; Pe oe . ' sble at the present time Charles I . Seaverns, instructor at 
Doyle Upholds Houston StrUCtiVe Practice : : Mane llartford publ hi hool. being 
: it a business to readjust lite insuran erta tha me « ae cane , ‘ 
Superintendent Housto1 his talk at | policies eater spirit of progres j i de rectors 
: . 8 . 1 The directo 11 pat revi 
Springfield declared that he had run Say Practice Is Unjust manaeement. While there will ‘ pa Y; pre 
1 : : Oo the ecto itl e two 
cross on se whet in held , “en eth : Sy ce al t mw ¢ t with th 
0 : alee pete dividend policy General agents claim that these men | De no Sneranet of the sues " : acam s 1 he tilles wer Samuel G 
ot ye ee “ Aaond ‘ . iooenation {| Convince holders of old policies that it conservatism vo saleguare ing the 1 f= eo Se Oe dee, Seas ae 
ho hac een 1n o su ‘ t : = ly titi ek SO Res ‘ terests it pol olders t 1s ssured . 1. 
fter the 18th payment had been paid would be to their great advantage ) : v : : . Bra ir \\ | \. Bulkeley, Joel s 
mons . ch payment i “d a surrender them, invest the reserve ar t the ew col inv WwW ‘ English. D. New Barney, Morgan G 
| id $3,000 11 ividends . , 4 7 e at ed. } =* ? 
1 hi reg 1 emapses take out new insurance. General agents strength o derw R al Bulkeley, Jr, and Charles H. Reming 
at we i¢ i! . - contend that this isa disintegrating and Lore . whicl ' d 1, reflec re 
the p1 gp uperi : 
P & ps Phy titan mn pernicious practice that ts tending to ( =} tly s opera New President's Career 
lent o st tis Y his destroy taith in the legal reserve sys-] Details of these plans are awaited wit \ B. B 1, tl 
1 ] 1 ) T ol 1s , ‘ . ‘ , Tall ra 1 i Nhe J *S)] 
‘ nd é oe are fig ter Chev hold that if this advics : 1 om , | a . i - ‘a ! \“ a . 
coh : airect< - against _ carrie 1 to the log il CONnCIUSIO!I the ty . : — — : was vor : 
( ] Springfield, IIL, asso , , ' , ‘ ol Hat After raduating from the 
- . no one should have nv other kind ot , " 
t eneral counsel of the National ' : ' H rd p ¢ high school he went to 
- , E Und alm, at lite insurance than a one year term po pee ras a Wise tied 
Boa of Fir nderwriters, 1 as ) nd was graduat oO ak 
Board ire derwriter wiht icy Just as soon as a reserve is accu- Two Rebating Cases Up } | } 
merly an Illinois state official, com- age : , ty and Yale Law school. On his 
mulated, they s: if the advice of thes , : . : i 
‘ l ndent Houston for his | , : , Ly ¢ Superimt ent Hou ret to Harttor i" “4 he became 
defending life insurance: u is take : S Aggie - ‘ : 
at it required much 1 1 inois has referred two hit s ociat with the Ac a ‘ He was 
: - it means that a policy should sur : ; ‘ : as a all sendin lat 
this position Che ndered. the 1 - yo ‘ ebating cases to t S t oO ca r of company, later 
, rendered, the reserve put ou res . ie oll “d 
g ned against secured a1 , aoe dnommeet tofeen ( P ty Mr Houst cing made vice-president and droppec 
and n isurance taken. - 7 
declaring that President Da) " 1€ fe ‘ cet ; 7 dificult t tp evidet on | the title of treasurer last year when M, 
, . n so of the other states insuranc« sd \ » wt viden¢ - 4 
nd the executive committee of the Chi a - j t ting | o th ut s be G. Bulkeley, Jt son of the late presi- 
— al ;. 3 | commissioners have taken a_ decided ating because e assured ha Medes oes 
izo Life Underwriters Association had} -. _ tie It hase or » and a Rtn ar age lent. was elected to that office He is 
. stand against us practice. isurancs hted by 1 id does no es to stil : 
nspired with Superintendent Houston seal ee in : ral |} t ti ! vl } \ } active in many organizations and clubs 
— mmissioners in general have con- rainst the man vy las given him a , , 
i caused a threatening letter to be 5 peegeesee-persepaat aie a ee i ; ; , and besides being director of the three 
Ae mag es st ae , ~ | demned it, believing that it leads to ir discount In these cases, however, h . aa ‘tor of Swif 
sent by the superintendent to the Aetna , tat te al , , ; Aetna companies, is a director of Swift 
tC Dy te Su . istice al isrepresentation elt that vidence was very stron . , nade 
Life and Columbian National, thus de- justice iid musrepresentat it that the ¢ aes \ very re & Co. the Underwood Typewriter 
riving the agents of an avenue through Peliey Abstracting Mr. Houston said that he would do| Company, the Hartford Steam Boiler, 
which to place their business. One of the general agents in speaking | ¢verything in his pend to have rebat Inspection & Insurance Company, the 
Attorney John C. Slade appeared in| of this practice said that the men who iz cases prosecuted where the evider United States bank, a1 di the Security 
the circuit court at Chicago last Mon- (CONTINUED ON PAGE 15) was sufhicient rrust Company. He 1s also a trustee of 
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the Connecticut Company and many lo- 
cal institutions 


No Change in Building Plans 


The changes in the management of 


the Aetna Life Insurance Company as 
a result of the death of its president, 
will cause no change made in regard to 
the decision to have the company’s of 
ces located on its new site on Farming- 
ton avenue, Morgan G. Bulkeley, Jr., 
treasurer of the company, said. The 
topic was being discussed among busi- 
ness men of Hartford in recent days 
that reconsideration might be given to 
the plan to move the Aetna companys 
westward but Major Bulkeley laid those 
reports at rest today. 

“Our New York architects are hard 
at work on the new plans and nothing 
has arisen which might suggest the ad- 
visabiliv of reconsidering the plans,” 
Mr. Bulkeley said He indicated that 
the building plars will be carried fot- 
ward with all reasonable dispatch 


City Officials Oppose Move 


Credence was given to the report it 
some quarters because it was known 
that the late president of the company 
felt particularly interested in having 
the company’s building where there 
wouldn't be so much traffic congestion 
as there is in the downtown section of 
Hartford, and it was discussed that 
perhaps the present management of the 
company might find another way out of 
the traffic problem. Perhaps in_ the 
minds of some the wish may have influ- 
enced the thought as to a change in 
the Actna plans, as it is known that 
leading city officials as well as business 
men had songht to dissuade the lat 
Senator Bulkeley from moving the 
company’s home quarters from the cen 
ter of the city 


NEW BANK PLAN SUCCESSFUL 


7 
Remarkable Results Obtained in Con- 
nection With National Thrift Asso- 
ciation at Detroit 


Considerable attention has been at- 
tracted at Detroit by the operation of 
a new insurance-savings bank plan con 
ducted under the name of the National 
Thrift Association, by A. E. Swanson, 
A F. Lark and A Deutsch None ofl 
them has ever had anv en 
insurance ¢ 
shown exceptiona 
nection with the new plan, which main- 


yk perre nce but the, 


sales abilitv in con 





tained 1o1 thr first SIX Ww 1 of t 

operation al rave wecekl record of 
new MISINCSS vritte ot better ha 

$250,000, running high some veeks 
as S300.000 Ihe have not it 

time utilized life surance salesmen 
but have educated new men, absolutely 
unacquainted with lif insurance work 
for this plan In view their success 
in Detroit, thev at guring erioushy 
on going into a national campaign 

The depositor tor the msurat ¢ ay 

ing accounts in Detroit is the American 
State Ban] Their busines is placed 
with a comparatively limited number 
of companies, and it is the plan to give 


the business to the compat which ren 
der the most efficient service Che 
agents arrange for the medi 
tion immediately after the 
application Two Detroit phvsicians 
are employed practically all the time 
in handling the business brought in by 
this organization and arrangements are 
being m 
week 


il examina 


signing ot the 


ide to employ i third for the 


Blanks Are Going Out 


Superintendent Houston of  Tllinois 
states that there will be no excuse so 
far as service of his department is con- 
cerned for the companies in not getting 
their annual statements properly filled 
out, signed and returned to his office in 
the time required by law. The fire in- 
surance annual statement blanks have 
already gone out and the casualty and 
life blanks will be sent out in a short 





THE NATIONAL 


NEW LIQUOR PROBLEMS 


Bootlegger and Moonshiner Adding to 
Gray Hairs, Says John J. Parks 
of Missouri State 


ST. LOUIS, MO., Nov. 21. Phe 

“bootlegger” and the “moonshiner” are 
adding gray hairs to the heads of high 
officials of the life insurance compani 
of America in the opinion of James J. 
Parks, secretary of the Missouri Stat 
Life, who has charge of the depart- 
ment that safe-guards the Missouri 
risks. 
In the old days it was a comparativel) 
matter to check upon the 
and physical risk of a man known to 
drink regularly. The regulations to 
meet such a situation were as old and 
reliable as imsurance itself 

But now Just listen to what Mr 
Parks has to say on the subject, and 
he should know, for he formerly de 
voted all his time to the customary 
duties of a secretary of a large and 
LRrOoOwmnyg life MmSuUuTalce company, but 
the “bootlegger” and “‘moonshiner” have 
compelled him to look carefully into 
the moral and physical qualifications 
ot applicants for policies, more particu 
larly the moral, beyond the 
ered by medical inquiry. 


against CXCEeSSIVE 


casy 


lines cov 


What Companies Must Wrestle With 
“Here 


is a specimen of what I have 
to wrestle with,” Mr. Parks said, as he 
dug down deep into a pile of papers 
pertaining to applications for policies 
and dragged out one in which liquor 
had a prominent part in the history 
the applicant. 

“This applicant is a man who stands 
high in his community, is fairly success 
ful in business and has a comfortabl 
annual income. He takes four or five 
drinks about that many times a year. 

’ 





In short he gets on a mild spree every 
two or three months and sobers in 
cw hours Is he i Teasol ibly vo d 
surance risk 

“Before one can answer that question 
n justice to the applicant and the insur- 
ince compat there should be som 
mtormation as to the character Ol 
liquor he is drinking That is an al 
most impossible thing to obtai: Per 
sonally | am against the old system of 
roug! ind read saloons, but in their 
lay we had no such condition as con- 
fronts s today It was ilwavs eas\ 
to i ‘ ill the habits oft mec! vho 
soucht msurance on the pomt ot drink 
me ery rite the saloonkeeper would 
ell There was nothing illegal in the 
sale of liquor nor in the drinking ot 
Vow it is different. 

Disability Feature 

Wi Ave t clause n ou; policies 
whereby iu the insured becomes per- 

inently disabled he is not required to 


pay further premiums and we pay hi 
$10 a month on each $1,000 of insur 
ce and at death the policy in jull 


Blindness and insanity are permanent 
RE GT TY 


disabilities and both of thes« are 

tects ot ig rod deal of the liquo ( 
ing distributed by ‘bootleggers’ and 
drunk in these ‘dry’ days Phe re 
hable to hit the person who drinks 


liquor in even moderate quantities and 


at infrequent intervals, because few, 


inv, know where or how the liquor is 
produced, and the average illicit maker 
does not concern himself about the et- 
fects.” 


Entertains Pittsburgh Agency 


Horace H. Bell, manager of the Pitts- 
burgh agency of the Missouri State Life, 
entertained 19 members of his field | 
force at a luncheon last week, follow- 
ing the regular meeting of the field men 
The Missouri State Life is centering its 
efforts on accident insurance this month | 
and Mr. Bell reports very gratifying re- | 
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SERIOUS FOR LIFE OFFICIALS | 


moral | 


UNDERWRITER 


| WORKING IN HARMONY 


MURPHY EXPLAINS SITUATION 


Refers to Brundage Opinion and Sees 
No Friction Between Himself and 
Superintendent Houston 


William A. Murphy, director of trade 
and commerce of Illinois, in a talk be- 
\ssociation of Insur 

ance Agents at its banquet in Spring- 
field occasion to refer 
to th \ttorney 
General Brundage, defining the author- 
ity of the insurance superintendent. In 
this opinion, which was printed in THE 
NATIONAL UNbDERWRITER, the attorney gen- 
eral passed on the authority of the in- 
superintendent to require the 
o sell its 


securities and = reinves it 


fore the llinois 


last week took 


recent opinion given by 


surance 


Catholi Order ot Foresters t 


securities. The attorney ge 
that the 

no authority in this con- 
authority rested in the 
trade and commerce, the 


MmsuUurance superimn 


aus the 





superintendent being 


, 
coat 
ing simply chief of a bu 


insurance 
otticer and he 


under the d 


lirector ot track and 


mmerc 
Relations Harmonious 


Mr. Murphy said that a isunder 
standing may have been left with the 
insurance people as to this opinion. H: 
stated that he and = Superintendent 


Houston were working 


in absolute har- 





mony. There was no friction whatever 
between then He said that he had 
implicit confidence in Superintendent 
Houston and believed that he was fait 
in what he was trying to do and that 
the a ties of the rance superin- 
tendent’s office w ro on just as 
th ide r the 11S director ot 
trac d mimer e said that he 

ind Superintendent sto vere ho 
est and sincere slow tit ieee 
he right kind of service He said they 
orking solute accord wit 

ot } eur c denar 

ent said, will f ti s it has 
: Mr. Housto said, will 
go wit his work without inter- 

pt M Murphy sat tha ] 

. ’ te emaanhe +. 

id oO ' ( Tau a +) 
ess ri ) the tt ven- 

s opinion 


HAS LIBERALIZED ITS POLICY 


Union Central Life Is Now Offering 
Excellent Substandard Risk Serv- 
ice to Its Agents 


he Union Central Life has rece 
” ts policy so accept 
ance of risks w hlood pressure 1s 
factor. Dr. Muhlberg, medical director 


¢ that 


of the Union Central, secms to feel tha 
good condi- 


i pp ants heart S 1 
: } ] + , 7 ll ] 
t10n more chances Cal take on 100"d 
ressure cases 
The agents of the Union Central ar 


over its new substand- | 
The company imaugu- 
for its own men. It is 
rave I How- 

excellent 
patrons ol the company. It takes excess 
lines of substandard business where the 
interested. The 





cases trom 


original company is 
Union Central is willing to make a rate 
on a case if a man is insurable. It sim- 
Iv adds mortality rate according to | 
1 hazard assumed. Its business 1s to} 
ascertain the extra mortality rate that 
should be charged for the impairment. 


James Butterworth, a member of the 
board of trustees and of the finance com- | 
Penn Mutual Life died | 
of pneumonia last week at his home in| 
Chestnut Hill, a suburb of Philadelphia 
He had also been a member of the board | 
ef directors of the Fire Association of | 
Fhiladelphia since February, 1886. and 
was chairman of its finance committee j 


mittee of the 


November 23, 


1922 


‘HOUSTON IS BACK OF 
QUALIFICATION ACT 


Illinois Insurance Superintendent 
Has Drawn Up a Tentative 
Bill on Licenses 


| APPLIES TO ALL AGENTS 


Declares That Steps Should Be Taken 
to Protect the Public and Real 
Insurance Men 


Superintendent Thomas J. Houston oi 


the Illinois insurance department mad 
a ten-strike with the local agents at 
1 meeting of the Illinois Associatio 


Agents at Springfield last 


uid that the 





msur- 


: ] r > + 
ance department is the largest revenue 


1 ml eT Illinois except the SCCcT¢ 
t of state s office, which has a large: 
mee % - 1 +} 

gross incom e stated that the de- 


partment was now recodifying the laws 
nd bringing them up to date, this work 
having een gong on tor the last SIX 
months. He said that the recodificatio: 


will be « 


mmpleted a short time 
Agency Qualifications Act 
Lhe most 


interest 


ing fteature of Mr 


tavored at 





atior ict H said that 

nee lepartment will favor 

i re ( ible n Casure ¢ 

this kind hrough the activity of th: 
Illinois Association of Insurance Agents 
qualifications act was passed at the 
last session of the legislature dealing 
re and casualty agents, but was 


vetoed by Governor Small. Mr. Hous 
ton stated that he did not believe that 
the governor had all the facts before 
him and did not review the act in its 
proper light He believes that if it is 
presented to him as it should be that he 
will sign a bill passed f 


legislature Mr. 


at the tort! 


seli has gotten up a tentative bill that 
will apply to all kinds of companies 
re, lif nd casualt He provides for 
lice ses r ts ORE = nd solic 
tors ne gents o line mpant 
st he li cod vell s those o 
slO) ~ t< ‘ ‘ ( mat - 
" oO quired to license now 
| ippl ) ] S mnsuran 
t s it al lite nstitutions 
iis { Tow l a tact ipe ts 
s d S s tl at Cc CE Vass 
‘ ‘ cter 
Must Re Primarily In Insurance 
Ar gent, broker or solicitor und 
he t 1 be at least primarily 
nsurance business. The right o 
he superintendent to 1 ¢ +} ippli 
cation for license is given hit The 


| department is given the privilege of car 


celine a license for dishonest or 
professional conduct This. Mr 
ton said, will provide the department 
elasticity i i 
of this kind 

ploved by an 
licensed Vr 


order to 


come 1 deciding a question 
\ solicitor must be em- 
agent who is regularlv 

Houston said that in 
get away from licensing peo- 

to place 
own insurance or those of a few 
friends, he would provide in the act 
that an applicant must be fundamentally 
in the insurance business. That must 
be at least his principal occupation. 

In the act he provides for an anti 
rebate section prohibiting rebating or 
any character and also prohibiting dis- 
crimination among policyholders. 


rm ° 
business 


ple who are in the 





Mr. Houston said that there are about 
72.000 licenses issued every year by tl! 
(CONTINUED ON PAGE 17) 
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COUNTRY SALESMEN 
HAVING A TOUGH TIME 


Farming Communities Are Still in 
a State Where Money 
Is Lacking 


DEPRESSION IS STILL ON 


Some of the Arrangements to Be Made 
With the Banker to Advance 
the Money 
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LIFE INSURANCE EDITION 


DANGEROUS TO CHANGE | TALKED TO FIRE MEN 


DONALDSON RAPS “TWISTING” | PRESIDENT STADDEN SPEAKS 
Franklin Life’s Chief Executive Gives 
Address Before the Illinois Asso- 


Pennsylvania Commissioner Says It’s a 
Crime and Never Justifiable— 


Philadelphia Opinions. ciation of Insurance Agents 
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“TWISTER” PROBLEM IS 
LIVE ONE IN ST. LOUIS 


Life Insurance Men There Watch- 
ing Chicago Fight on “Advisers” 
With Interest 
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HYDE TO ACT 


Missouri Superintendent 
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Desirable territory open for General 
Agencies in Arkansas, Minnesota, and 
Western Kansas. 


Address Home Office 


CENTRAL STATES LIFE 


Insurance Company 
St. Louis, Mo. 











New England Mutual Life 
Insurance Company 


Boston, Massachusetts 





$ 82,072,020 
48,641,846 
609,415,082 


New Insurance Paid-for, 1921. . 
Gain in Insurance-in-Force .. . 
Total Insurance-in-Force ... . 


New England Agents Write Persistent Business 

















More Than 1’4 Million Policies Now In Force 


Only four other life insurance companies in America have 
more policy contracts in force than this company. A study 
of the following growth in ten years is invited: 





Jan. 1, 1911 Jan. 1, 1916 Jan. 1, 1922 
Assets $ 5,614,764 $10,279,663 $ 28,295,931 
Policies in Force 371,106 613,615 1,294,394 


49,245,028 89,596,833 265,197,626 


Attractive opportunities open to agents in Ohio, Indiana, Ken- 
tucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri. 


The Western and Southern Life Insurance Co. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 


Insurance in Force 








Philadelphia Life Insurance Company 


Home Office Building: 111 NORTH BROAD ST., PHILADELPHIA, PA. 
President 
CLIFTON MALONEY 
Only high-type men and women can obtain contract to represent this company. 


For Salesmen and Saleswomen of such type we have an 
interesting contract to offer, backed by real co-operation. 


JACKSON MALONEY A. MOSELEY HOPKINS 
Vice-President Manager of Agenci 














ROYAL UNION MUTUAL LIFE 


Insurance Company 
DES MOINES, IOWA 


Incorporated 1886 


FRANK D. JACKSON, President SIDNEY A. FOSTER, Secretary and Vice President 




















considered. The good of all the pol 
icyholders should come first. When a 
man entered an insurance company he 
became a member of a certain insurance 
class. If he withdraws before his life 
expectancy period every other member 
of that class suffers proportionally. 
“There is one fact that brands ‘twist- 
ing’ as highly detrimental to the assured. 
The ‘twister’s’ sole interest is in landing 
a commission and the person taking out 
the new policy must pay him that com- 
mission.” 
Where Changes Are Needed 


Another agent consulted said that 
there are many instances where a per- 
son taking out insurance is improperly 
written, or perhaps drastic changes in 
his financial status warrant another 
form of policy. In those cases a new 
policy is highly desirable, he said, and 
the company with which he has the 
policy should take the initiative in 
changing the form of insurance. 

“Our company has a clause in its 
application blank in which the prospec- 
tive policyholder must state whether 
the policy is intended to replace a pol- 
icy in another company. Our agent 
is also asked the same question in his 
report blank, and if there is the slight- 
est indication that ‘twisting’ has been 
resorted to the policy is not issued.” 

“If the policyholder takes the’ initia- 
tive in seeking a change in policy or in 
switching from one company to an- 
other I don’t believe such business is 
objectionable,” one agent stated. “Per- 
haps he may be dissatisfied with his 
business relations with the first com- 
pany and if another company did not 
take his policy he would let it die any- 
way.” 

Another seller took the position that 
when a policyholder desires another 
form of poficy, or contemplates switch- 
ing policies the original company should 
be notified of his desires. Then if it 
fails to comply with his wishes another 
company probably would be justified in 
issuing him new policies to replace 
those already in effect, he said. 


LIFE INSURANCE FOR WOMEN 


Connecticut General Issues Special 
Booklet for Them—5 Per Cent 
of Sales to Women 





The .entry of women into the money- 
earning class is reflected in the business 
of most life insurance companies. The 
Connecticut General estimates that about 
5 percent of its sales are now made to 
women. The bulk of the policies are for 
small amounts sold to self-supporting 
business and professional women. There 
is an occasional large policy for $500,000 
or so, issued to wealthy women who wish 
to provide for inheritance taxes, and $50,- 
000 policies on the lives of women who 
own their own business or who have large 
responsibilities are not unusual. 

The Connecticut General has recently 
gotten out an attractive booklet, “Drift- 
ing or On Your Course,” designed par- 
ticularly for women who are interested in 
saving money to provide for a monthly 
life income after 55, and who at the 
same time want to arrange for a regular 
income if their earning power is destroyed 
before them by accident or illness. The 
policy provides for a lump sum to be paid 
the beneficiary in case the insured dies 
before age 55, and this adds to its appeal 
to girls whose mothers are or may some 
day become dependent upon them. A 
large number of the booklets have been 
distributed in the few weeks since it 
came off the press and the policy it de- 
scribes bids fair to become as great a 
favorite as the company’s income at 65 
contract. 


Sues for $40,000 Insurance 


Suit for $40,000 life insurance carried 
by Leon Renaker of Winchester, Ky., 
has been brought by his widow, who is 
now under indictment and out on $5,000 
bond for complicity in killing her hus- 
band. Renaker carried policies in the 
Inter-Southern Life. Aetna Life, Equi- 


table Life of New York and ewensll- 
tan Life. 





BETTER TIMES AHEAD, 
KANSAS CITY MEN SAY 





Slump in Production in Septem- 
ber and October Considered 
Only Temporary 


GENERAL OUTLOOK GOOD 


Collections Much Improved, Lapse 


Ratio Is Lower and Demand for 
Policy Loans Declines 


KANSAS CITY, MO., Nov. 21.— 
Company officials and general agents in 
Kansas City territory agree fairly well 
that a steady improvement in volume 
may be expected this winter and there- 
after. 

A decided slump in production in 
October is generally reported, due, as 
variously attributed, to the effects on 
business of the strike, to the car short- 
age and to the condition of the farmer. 

It is well known that in this district 
July and August were poor months for 
merchandising and that September failed 
to show the usual fall briskness. The 
result is that even though October had 
been good for merchants, many of them 
have fallen behind in paying bills, they 
have been unable to collect from retail 
customers and the credit situation was 
the worst during October, at and near 
Kansas City, for a long time. It is in 
the midst of this temporary stringency, 
when wholesalers and retailers are most 
concerned regarding collections, that the 
decline in life insurance volume has oc- 
curred. 

General Conditions Improved 


But this deficiency is declared by 
everyone to be a matter of a few days 
or weeks. The significant fact is not 
the lower volume of the immediate pres- 
ent, but the improvement in collections, 
the lowering of lapse ratio, the declining 
demand for policy loans. Other im- 
portant factors are the increasing sales 
of specific kinds of insurance, closer at- 
tention of agents to meeting of definite 
needs of prospects, and the opening of 
the fields of the moderate sized policy 
in inheritance tax and corporation insur- 
ance. 

A slight discrepancy in opinions and 
reports on business from life insurance 
company officials and general agents 
would suggest that territory immediately 
around Kansas City is in better condi- 
tion than in the several states tributary 
to this city. But improvement is being 
noted over the wider area. 


Reynolds Is Optimistic 


“The bulk of our business is in agri- 
cultural sections,” said J. B. Reynolds, 
president of the Kansas City Life. 
“Conditions in such districts are at a 
low ebb. Farmers are economizing, not 
buying as usual of anything except abso- 
lute necessities. Recovery will prob- 
ably be a little slow, but eventually the 
district is bound to come back. Oper- 
ating as we are, we are not putting any 
special pressure or emphasis on new 
business. 

“We confidently expect to see a sub- 
stantial improvement in business con- 
ditfons in agricultural sections during 
the next few months. A good deal of 
chaff has been sifted out; production 
and cost are down to a basis where a 
selling market will absorb it and leave 
a small profit.” 


Summer Months Good 


June, July and August showed the 
largest gains over the same months of 
the previous year that were ever expe- 
rienced by the Northwestern Mutual 
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agency here, of which Pearson & Lar- 


son are general agent. “I don’t know 
why they should have been good,” said 


Sam C. Pearson. “September was not | 


as good as September, 1921, although 

had more agents working, and Oc- 
tober has been slow. We attribute the 
present drag partly to the car shortage, 
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which has slowed up business in the | 


Kansas City territory. Money is tight. 
But this is only a temporary condition, 
1 matter perhaps of another week or so. 
We are confident that recovery will 
come soon, and that 1923 will be a ban- 
ner year. We expect to end this year 


with a gain over 1921. The first nine | 


months, despite the September slow- 


ness, show half a million gain over the | 


same months in 1921. Collections are 
better now than during the first six 


months of this year. Lapses are less, | 


and demands for policy loans are tewer 
now than earlier in the year.” 
Grant Sees Improvement 
W. T. Grant, president of the Busi- 
ness Men’s Assurance, pointing to a 


definite tendency toward better things, | 


remarked: 


. j 
“Based on our limited experience, 
transacting life business a little more 
than two years, there is an improvement | 


life insurance conditions both from 


the standpoint of securing business and | 


renewing it. Our business of the past 


three months is greater than any equal | 


period of this year; and for the nine 
months of 1922 shows an increase of 
approximately 45 percent over the cor- 
responding period of 1921. While none 
of our policies have been in force long 
enough to entitle holders to policy loans, 
we find less inclination to renew poli- 
cies by the payment of part of the pre- 
mium and the giving of a premium note 
for the balance, thus indicating a health- 
ier financial condition.” 
Life Insuranee Stabilized 

The company officials looking at their 
broad field, and the general agents in 
narrower fields, equally see avenues 
through which life insurance volume is 
likely to increase, in addition to the 
normal gain through steady growth. 
The company officials, however, are less 
inclined to look for special opportuni- 
ties, declaring that life insurance will 
merely show uniform advancement. 

President Reynolds of the Kansas 
City Life expressed this stability of the 
business thus: 

“Not much change is coming in the 
ife business. It is established. Life in- 
surance is a staple commodity, and of 
necessity will rise and fall with the ris¢ 
nd fall of other commodities.” 

But he added that in every situation 
of business, there would be found men 
who could sell larger volume than 
others, men who would find special op- 
portunities. He instanced agents of his 
company who, when business was at 
low ebb, boosted their production 
greatly by specializing on cheaper poli- 
cies for protection of obligations, sold 
to men who could afford to buy, such as 
the ordinary life of cheaper cost. 

Only Natural Growth 

Dan Boone of the Midland Life also 
pointed out that there is not likely to 
be any radical chanve in life insurances 
selling, but he also suggested some ele- 
ments that reflected prospect of in- 
creased ratio of growth in volume. 

“If the prospect has money to pay 
for insurance, it is as easy to sell now 
as two years ago or any other time,” 
he said. “There will be only natural 
growth. More monthly income policies 
are being sold, and will be sold; but 
this is not a matter of public choice, but 
of company education. The tendency 
on the part of all agency officials is to 
train their men in intelligent insurance 
salesmanship, to think more of the 
needs of the insured than of the first 
year commission.” 


| 


Protection for Small Estates 


This tendency, he believed, was likely 
to accelerate slightly the growth of life 
insurance volume. He gave a specific 
instance in his own company experience. 
He has been urging the Midland repre- 




















You Don't Want a Contract 


Contracts may just be word jumbles. You want 
a compact that assures you an opportunity to gain an 
income. 


You want a “profit maker.” 


Contracts are easy to give and easy to get. 
“Profit makers” are to be taken more seriously by 
everybody. They carry obligations. 


You have a “profit maker” when you sign a con- 
tract direct with the Lincoln Life Home Office. The 
Lincoln Life assumes responsibilities towards you that 
are constant and lasting. All the trained and system- 
atized energies of the Lincoln Life Home Office are 
bended towards helping you make good. 


Your “profit maker” links up a service that goes 
with you all the way when you 


(CINK UP (ww THe (LINCOLN) 


The Lincoln National Life 
Insurance Company 


“Its Name Indicates Its Character” 


Lincoln Life Building 
Now More Than $225,000,000 in Force 


Fort Wayne, Indiana 
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Here’s Another Booklet That 
Thousands Will Want to Read 


OW it is the Booklet of Bouquets that the Columbus 
N Mutual Life is sending out from its Home Office at 

Columbus, O. A pamphlet, reprinting the article from 
a salesmen’s magazine, im which The Columbus Mutual 
was declared to be the “Miracle” of Life Insurance, has 
been read by thousands and this new one, too, will be 
eagerly sought. It is one of the most unique things in life 
insurance history. 

The new booklet contains expressions from Agents of 
The Columbus Mutual, Agents, General Agents, Super- 
visors, Managers and Officers of other companies and from 
men now in other lines experienced in life insurance. They 
tell what they think of the Distinctive Columbus Mutual 
System. Some recall with satisfaction that over a dozen 
years ago, they predicted the wonderful success that has 
been achieved by this company. 

One says he classifies Life Insurance Agents three 
ways: Those who sell Low-cost insurance and receive Low 
Commissions, those who sell High-cost insurance and re- 
ceive High Commissions, and those who sell Columbus 
Mutual Low-cost insurance and receive Full and Complete 
Commissions. ; ] 

If you think of a change in conmmections, write your 
name and address on the margin of this notice and forward 
to the company at Columbus, Ohio. You'll receive the 
Booklet of Boquets. No obligation is involved. The 
Columbus Mutual’s production for 1922 will greatly exceed 
the production for 1920, considered the “wonder year” in 
insurance. The Columbus Mutual has passed in productior | | 
42 companies organized before it was founded—some of 
them many years before. | 


| 
| 




















American National Insurance Company 


OF GALVESTON, TEXAS 





W. L. MOODY, JR. SHEARN MOODY, Ww. J. SHAW, 
President Vice-President Secretary 
SEMI-ANNUAL STATEMENT JUNE 30, 1922. 
ASSETS LIABILITIES 
Real Estate Owned........-+++- $ 937,224.46 Net Reserve (American Experi- 
Mortgage Loans (First Lien).. 4,857 864.45 ence 3 and 344%)...ececeeeess $10,438,249.92 
Collateral Loans ....seseeeseees 25,000.00 Reserve for Death Losses in 
Loans Made to Policy-holders process of Adjustment, or 
(on this Company’s Policies). Poon Adjusted and unpaid.......... 55,633.00 
} og ing eee eile ‘642! Reserve for Taxes, etc.......... 58,293.06 
Certificates of Deposit........-- 18,781.00 yo pe ae = 
Interest Due and Accrued...... 267,901.44 a Pre g wren 
Deferred and Uncollected Prem- Aes lg ee 
iums (Less Loading).....-.+-+ 258,909.09 Sie Uunds....- 
Premiums actually collected and jm ie 
in transmission to Home Of pun «Holder -e-ncoeccessveveesrees 2,108,916.55 
Total Assets......+-seeeeee- $12,849,869.90 Total ..ccccccccccccccccccece $12,849,869.90 


Ordinary and Industrial Life Insurance in Force, $165,613,035.00 
Operates in Nineteen States and the Republic of Cuba 


‘ANCHOR TO THE ANICO’’ 
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| or have so indicated in wills. The 


| the estate itself, to be used for its 
| tection; and the 


| sold. 





sentatives to present the subject of in- 
heritance tax insurance to men of com- 
paratively small estates, not 


solicited much along that line. The 


| man of a small fortune has really more 


need for protecting every penny of it, 
than has the man of large estate. The 
result has been several sales oi policies 
specifically destined for payment of in- 
heritance taxes likely to run around 


| $5,000. The salesmen try to bring about 


explicit designation of the proceeds for 
the tax purposes, and have often 
ceeded. Insured have written 
trusteeship indicating their wish that 
the policy proceeds be used for the tax, 

} poli- 


trom 


suc- 


cies are thus definitely segregated 


field remains for 
selling more insurance to the prospects, 


open 


for increase of estates. 


Average Size Increasing 


Neither company officials nor general | 


agents 


crease in 


foresee much proportionate im- 
the number of large 
But there is a definite gain in this 
line, in Kansas City. An unusual num- 
ber of policies of $25,000 to $100,000 was 
written in the summer; the 
the fall being however in 
policies 


polici Ss 


volume of 
the smaller 


The feature which seems most sig- 


nificant regarding size of policies, is 





that the average is obviously rising. 
One general agent commenting on the 
larger applications, considers the tend- 


ency a distinct proof of improving finan- 


| cial conditions. 


Finally, the comment of another gen- 
eral agent, summing up the situation 
most optimistically, is as follows: 


Sales Resistance Less 


“Sales resistance is less than 60 day 
ago, in that prospects who formerly 
would not listen, and could not pay the 
premiums, are now considering insur- 
ance. This is particularly the case with 
reference to corporation insurance, indi- 
cating that business feel the ad- 
vance of more times. In 
September 68 percent of the business 
Was prepaid, money with application, a 
gain of 15 percent over September 1921, 
and with a larger volume. Agents are 
better equipped to write insurance, hav- 
ing instruction and guidance that en- 
ables them to present the subject force- 
fully; and good men coming into 
the business.” 

One general agent, looking forward, 
actually fears a condition of inflation 
which, while producing large business, 
might have its unpleasant aspects and 
consequences, 


men 


prosperous 


are 


Observe “President Law Month” 


“President Month” 
served by Mutual 


Law 
Penn 


is being ob- 
Life men all 


over the country during the period be-| 


tween Nov. 20 and Dec. 24, inclusive, in 
honor of William A. 
the company. This period includes Mr. 
Law’s 58th birthday, Dec. 21. To stimu- 
late interest in rolling up a large volume 
of business during the time stipulated, a 
number of prizes have been offered by 
William H. Gingsley, vice-president in 
charge of agencies, but no individual is 
eligible for more than one award. In 
naming the “month” Mr. Kingsley said: 

“The interest and activities of Presi- 
dent Law in making possible so many 
enlarged opportunities for the develop- 
ment of our business are known to all. 
Throughout the agency field and in the 
home office his helpful aid and potential 
force have proved to be an asset of con- 
stantly increasing value, and many have 
been the expressions of desire to recipro- 
cate. So then, let us all honor him, and 
in doing so serve others.” 


Northwestern National Building Plans 


Northwestern National Life of Min- 
neapolis has practically completed plans 
for its new home office building to cost 
$750,000. One of the most beautiful 
sites in the city has been selected, in 
the woods facing Loring park. 


hitherto | 


letters of | 


pr - | 


Law, president of | 


‘COMPANY WILL MOVE 


REPORT IS NOW CONFIRMED 


President Rice of National Fidelity of 
Sioux City, Ia., Says Removal to 


Kansas City is Planned 
| 


| KANSAS CITY, MO., Nov. 22.—As 
a result of numerous visits on the part 
lof Ralph R lent of the Na- 


| l 
lowa, to the 





Rice, presid 


tional Fide lity Life of 

offices of his company here in the new 
Federal Reserve building, in charge of 
Vice-President E C. Wolcott, it de- 


velops that Mr. Rice is seriously con- 
|sidering plans tor the formal transfer 


of his company’s headquarters to this 


city No increase capital 1s planned 
or other essential changes. 
Move Early in Year 
Mr. Rice, when asked about the 


transfer said that it was not possible 
to say when it might take place but that 
} 7 } 





shortly after the first of the year 

would possibly be effected. “In the up- 
building of the National Fidelity,” said 
Mr. Rice, “we that solid founda- 
tion and ground floor structure has 


already been ratsed. We are now plan- 
ning to build higher and to erect 

plant which will be an impressive 
rhis confirms the persistent report that 
the home office would be moved from 
Sioux City to Kansas City, though the 
change wil not be made until the early 
part of the year. : 


one. 


Berlet Agency’s Fine Record 


Under the leadership of Manager E 
1. Berlet, the Philadelphia district of 
e Guardian Life of America, has been 


ter- 
be st 
months’ 


instormed from virtually “dead” 
ritory into one. of the company’s 
producing districts, within a few 1 
time 


President Heye last week wrote Man- 
ager Berlet as follows “Your agency 
covered itself with laurels during th 
past month, which the field men desig- 
nated as ‘President's Month’ in my 
honor. It appears that you went ‘over 
the top’ more than 200 percent strong, 
a remarkable showing, which testifies 
that you getting your organization in 


fine shape. 

“It gives me much pleasure 
you that for the eastern district you held 
second place for submitting the second 
largest volume of examined business 
postmarked later than midnight 
set. 31.” 


to notity 


not 


Reliance Wins Virginia Case 


Holding that the lower court erred 
}in instructing the jury to the prejudice 
of the defendant, the Virginia supreme 
court of appeals last week reversed the 
case in which the administrator of 
Charles H. Gulley was awarded a ver- 
dict for $2,500 against the Reliance Life 
Policies were mailed to him the latter 
part of September, 1920, together with 
a note to cover the premiums. Gulley 
returned the note unsigned and _ failed 
to acknowledge receipt of the policies 
Presuming that he did not quite com- 
prehend the proposition, the agent sent 
the note back, suggesting that he sign 
it to close the deal. A few days later 
Gulley was killed. The company con- 
tended the policies were sent to him 
only for his inspection and approval— 
and that he had never actually agreed 
to take the insurance. Both the poli 
cies and the unsigned note were found 
on a desk in his home after his death 


Weiss Made Chairman 
The Field Club of the Mutual Life of 
New York in Chicago has elected Na- 
than H. Weiss as president. The other 


officers are as follows: T. S. Schwarm. 
first vice-president: Percy R. Forman, 
second vice-president, and John A. 


Heaney, third vice-president. W. N. 
Hyatt was reappointed as chairman ot 
the welfare committee. 
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National Underwriter 
Opens Northwest Branch | 
At Des Moines, Iowa | 


HE NATIONAL UNDERWRITER | 

and “Rough Notes” of Indianapolis | 
which operate under a joint working | 
agreement are opening a branch office 
in Des Moines, la., with H. E. Wright 

charge as vice-president and J. A.| 
Dempsey as manager. The office will 
cover lowa, Wisconsin, Nebraska, Min- 
nesota, North and South Dakota, Colo- | 
rado and Montana. It is being opened | 
to give more effective service to in- 
surance men in these states. 

Mr. Wright is the oldest field man of 
the company in point of service and | 
Mr. Dempsey has won his spurs by | 
good consistent work. Previous to con- | 
necting with THe NationaL UNopER- 
WRITER, Mr. Dempsey was sales and | 
advertising manager for the Specialty 
Manufacturing Company of Cincinnati 
He is a New England man by birth, 
Boston being his native home. He has 
had experience both in branch office 
and advertising work. Some years ago 
he successfully established a _ branch 
office for the Goodrich Rubber Com- 
pany at Portland, Me. Since taking up 
insurance work, he has made many 
friends and has acquired a thorough 
knowledge of the insurance publish- 
ing business. 

Mr. Wright is one of the most inde- 
fatigable and hard-working men in the 
insurance publication field. 

We bespeak for the new Des Moines 
office the cordial cooperation of the 
many friends of the two publications 
m the northwest We hope to extend 
our service in this important territory 
THe NatTiIonAL UNDERWRITER office in 
Des Moines will carry a full line of 
publications and supplies that are is- 
sued by both THe NationaL UNDER- 
WRITER and “Rough Notes.” The office 
is at 208 Security building, Des Moines 








Chicago Agtncy’s Record 


The Chicago agency of the Security 
Mutual Life having led the company in 
its recent contest to achieve the highest 
percentage of paid to submitted business, 
Manager Nathan Feinstein was _ host 
Monday night at a banquet and theater 
party to members of his agency and had 
as guests C. H. Jackson, superintendent 
tf agencies, and F. L. Mable, assistant 


Oo 
superintendent, who came on from Bing- 
hamton, N. Y., for the occasion. All 
four points of the contest were won by 
the Chicago agency. It qualified for 
first prize by writing more than the 


quota assigned it, then won the prize by 
paying for 96 per cent of all business 
submitted. 

\ member of the agency, Maj. Grover 
F. Sexton, won prize bag for writing 
the greatest percentage above his quota, 
and also for paying for the largest per 
centage of personal business submitted 
He paid tor 100 per cent of the appli- 
cations turned in. 





Public Life Expansion Plans 
At a special meeting of the stock- 


lers of the Public Life of Chicago 
week, an increase in capital from 
$500.000 to $1.000.000 was authorized. 


) be effected by capitalization of a por- 


} " 


} 
ok 
«ft 


tion of the surplus. The company has 
uilt a very large surplus during its 


' 
+ 
I 
three years of operation credited by 
tl 


e€ execu‘ives to the unusual form of 
organization. Stockholders of the Pub- 
| 1l¢ ire | ig s 1 igents 

the stockholders ] s has resulted 
eon sually high deree « yersist- 

‘ he bus‘ness plac on the book 
i TK low cl Tr Oo The 

( tal itlio } s been rade 
ble nro h healt} growth at 

O way impairs the strength of th 

ny At this meetin the charter 

e compa! as als amended to 

T t the wri g ot accident and 
health insurance and it is planned to 
organize a department to handle this 


class of business early in 1923, 
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Evidence 
That Our New Plan 


Is Welcome 


Our New Plan of handling Surplus business and our 
practice of Liberalized Substandard Coverage were an- 
nounced simultaneously in August this year. 


September 1922 closed with more than $12,000,000.00 
of new business—an increase of more than 33% over 
1921 in volume and an increase of nearly 100° in num- 
ber of Agents participating. A large number of Bro- 
kers and Agents of other Companies sent in a compli- 
mentary application. 


October 1922 closed with a total of more than 
$15,000,000.00 of new business—an increase of more 
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Octo 





- 


M. E. Singleton, President 


Life 


Accident 


than 75°) over October 1921, making by far the great- 
est month in the history of the Company. 


This record for October was made possible, very 
largely, by the business which came through our Branch 
Offices and General Agencies located in the large cities. 
The business contributed from this source constituted 
43° of the total volume written during the month and 
a large portion of this percentage came from Brokers 
and Agents of other Companies. 


These facts are the most convincing evidence that 
our New Plan is satisfactory in operation. 


November is Accident Month! The Company’s mul- 
tiple lines offer you a tremendous advantage in that 
you have available, in one Company, an open channel 
for your Surplus business in Life, Accident, Health 
and Group Insurance. 

Remember! We pay liberal first year commissions 
and guaranteed non-forfeitable renewals on Life and 


Group lines—we offer you an opportunity 
to earn a trip to the Pacific Coast with the 
livest group of insurance men—we offer in- 
surance protection to the man who is not a 
standard risk thru our plan of liberalized Sub- 
standard coverage. 


Let us give you further details of our New Plan. 


Missouri State Life 


Insurance Company 


Home Office—ST. LOUIS 


Health Group 
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A Porch Without a House 


Wize the ideal use of life insurance to 
guarantee a college education for a child 
is generally considered the endowment 
taken the child is young and 
arranged that it is payable to the child 
as an income during the college years, still 
such an arrangement is too expensive for 


when so 


many people and makes absolutely no pro- 
vision for the education of the child 
through grammar and high or preparatory 
schools in case of the father’s death while 
the still grammar high 


school. 


child is in or 


Some companies recommend the endow- 


ment insurance on the life of the father 
Others recommend the endowment insur- 
ance on the life of the child and _ still 
others provide for the endowment insur- 
ance on the life of the child with a suf- 
ficient amcunt of term insurance on the life 
of the father to guarantee the payment of 
premiums on the endowment policy. An 
ingenious arrangement of the. latter plan 
has proven successful with at least one 


company, 


But, recognizing the deficiencies of the 
various plans, some agents are approaching 
the problem on the theory that the father 
will able to finance the education if 
alive and in good health and recommend 
ordinary life insurance in sufficient amount 
father’s income in case of 


be 


to replace the 
his death. Some agents are recommending 
trust the ordinary life 
policies and others are recommending pay- 
ment of the proceeds to a trust company 


agreements on 


for distribution at the discretion of trust 
officers. 
There are many things to be said in 


favor of the use of ordinary life instead of 


short term endowment insurance for the 
guaranty of education. This is especially 
true where the father does not carry suf- 
ficient life insurance for the usual protec- 
tion of the family. To sell a man short 
term educational endowments before he 
has sufficient life insurance to care for the 


butter and shelter is like 
fancy porch without a 


bre: id, 
him a 
behind i 


family’s 
building 


1 
ouse 


Christmas and Life ii 


whose blood 
as Christmas 


Any life insurance man 
does not flow a little 
approaches would do well to take a new 
grip on This is the 
of the life 
and Christmas is always the culmination 
of the of influences the fall 
months which invariably bring realization 
to the hopes of life men. 

All through the year agents are seeking 
to catch their prospects in a certain state 
of mind or mood when they will be re- 
ceptive to the life insurance idea. We 
know that every man would buy life in- 
at least that he 
ought to have it, if the argument should 
be presented to him when he happens to 
be thinking seriously and generously of 
the future and of his own responsibili- 
ties beyond the present. This is what we 
call the Christmas spirit, and there are 
few men who do not respond to it. It 
needs but a touch, a suggestion around 


faster 


himself. golden time 


year for insurance salesmen, 


series in 


surance, or recognize 


Christmas time to open a train of thought 
and memories and sympathies which are 
the heritage of twenty centuries. 

“Do Christmas shopping 
should be the slogan as applied to life 
insurance It takes some time 
to get a policy through; matter of 
requiring some study and care. 

No happier thought was ever conceived 
than that of presenting an annual or 
monthly instalment policy as a Christmas 
or birthday gift. As one company bulletin 
puts it: “What can better embody the 
true Christmas spirit than a gift which 
will act as a perpetual Santa Claus after 
The time is coming 
when he will play the role of Santa Claus 
for the last time. Then the Christmas 
policy will. serve as a constant reminder 
of his provident forethought.” 

If you, Mr. Life Insurance Man, have 
not yet gotten busy on this thought for 
this year, it is high time that you do so. 


your early” 


prospects 
it is a 


the donor has gone? 


Getting at Profitable Prospects 


A LIFE insurance man in speaking of 
selling conditions the other day said that 
he had always discovered that if times 
were hard in lines of business 
they were good in another. The very 
fact that business conditions are bad in 


some 


certain directions means prosperity else- 
where. In times like the he 
said that it pays an agent to study busi- 
conditions and 
more carefully. Where there is intelli- 
gent discrimination used a fine list of 
prospects can be secured. Agents who 
are carefully surveying the field and 
learning what activities are making 
money are able to get prospects that 


present 


ness select prospects 


have money to pay for life insurance. 
In in soliciting insurance 
should not overlook the fact that 
many men have ample personal 
they may be prospects for 
business insurance. Their concern may 
have some obligations to meet in the 
future and desire to form a sinking fund. 
It may wish to protect some particularly 
It may see the necessity 


his rounds 
he 
while 
protection 


valuable man. 
of maintaining its credit on a solid basis. 
There are a number of smaller partner- 
ships and business houses that have 
never been properly solicited for busi- 
ness insurance, but which would be in- 
terested. 








PERSONAL GLIMPSES OF LIFE UNDERWRITERS | 














A complimentary dnner will be given 
at the Hotel Astor in New York on the 
evening of Dec. 7, and C. I. Hitchcock, 
president of the Insurance Field, who 
is designated in the invitation as the 
“Friend of the Friends of Insurance.” 
A large number of invitations are be- 
ing sent out to insurance people. 
Among those on the committee of ar- 
rangements are Commissioner Joseph 
Button of Virginia, Commissioner Platt 
Whitman_of Wisconsin, Commissioner 
Thomas S. McMurray of Indiana, Presi- 
dent John B. Morton of the National 
Board of Fire Underwriters, President 
Edson S. Lott of the United States 
Casualty, President James L. Case of 
the National Association of Insurance 
Agents, President Lee J. Daugherty of 
the American Life Convention, Editor 
Clarence Axman of the “Eastern Un- 
derwriter,” Henry F. 


Tyrrell, legislative | 


} 





counsel of the Northwestern Mutual | 
Life, James E. Dunne, vice-president | 
of the F. B. Collins Investment Com- | 
pany. Mr. Dunne who was formerly 
with the “Insurance Field” conceived 
the idea of the banquet and has done 
much to promote its success. Com- | 


missioner Button is acting as chairman 
of the committee. Among the speakers 
will be the governor of Kentucky and 
Henry Barrett Chamberlain of Chicago, 


secretary of the Crime Commission. 
The entire home office agency staff 
and every official of the Philadelphia 


Life gi ithered in the company s building 
last Monday to honor “Jim” Stringer, 
oldest Philadelphia Life agent in point 
of service and first president of the Plico 
Club, on his 61st birthday. 
Addresses of greeting were 
by President Clitton Maloney, 
urer F. C. Combs, Vice-President Jack- 
son Maloney, Actuary E. M. Blehl, 
Medical Examiner Dr. Gadd, Manager 
of Agencies A, M. Hoy kins, W. L. Me- 
wary, president of the local Plico Club; 


delivered 
Treas- 


H. P. Leavitt, of Asheville, N. C., presi- 
dent of the North and South Carolina 
Plico Club and _ secretary-treasurer ol! 
the Asheville Associaty of Life Un- 
derwriters, and William Gordon, ot 
Monroe, N. C., supervisor of the com- 


pany’s North Carolina-South Carolina 
|}department. These were followed by a 
number of presentations. In honor of 
Mr. Stringer $157,500 in new business 
was written by nearby agencies last 
week. Mr. Stringer entered insurance 





work with the Metropolitan Life, shortly 
afterward represented the Philanthropic 
Mutual Benefit Socicty of Philadelphia, 
was with the John Hancock for seven- 
teen and a half years, and has been with 
the Philadelphia Life since 1906. 

A. B. Howe, long second vice-presi- 
dent of the Security Mutual Life of 
Binghamton, N. Y., and beloved by life 
insurance men the country over, con- 
tinues scriously ill, a condition that will 
be learned with deep regret by mem- 
bers of the fraternity. Mr. Howe began 
his life insurance career as a solicitor 
in the field, where his success was such 
as to induce his appointment as super- 
intendent of agencies at the head office 
of the Security Mutual years ago. By 
virtue of his capacity and industry he 
aided materially in developing the busi- 
ness of the company and endeared him- 
self to its management and agents at 
the same time. Kindly and gracious in 
manner, the presence of Mr. Howe made 
a visit to the headquarters of the Se- 
curity Mutual an unusually happy occa- 
sion. Friends of the institution as well 
as Mr. Howe's fellow officers hope for 
his early return to his desk. 

Walter Z. Brown, auditor of the IIli- 
nois Life since 1893, who died last week, 


was one of the veterans in the business 
and one of the Illinois Life “old guard.” 
Mr. Brown came within one year of 


rounding out 30 years service with the 
company, having grown with the Illinois 
Life from its first establishment. Mr. 


| 








WALTER z. “BROWN 

who was born in Coventry, 
Conn., was 67 years of age at the time 
of his death and had worked consist- 
ently through these years without seri- 


Brown, 








ous illness or prolonged absence. His 
death was sudden and unexpected to 
his many friends in the business, in the 
company and at his home in Hinsdale, 
111, 

Frank C. Griswold, superintendent of 
agencies, completed 50 years of service 
with the Connecticut General Life last 
week, having joined the company in 
Is?2 as a boy of 17. In those days the 
company was very small and aln 
unknown. It wrot s business chief 
in the sparsely tied regions of Ver- 
mont and northern N« York ind for 
many years Mr. Griswold traveled 
through these regions, alternately acting 
as agent and superintendent For a 
long time he was practically the o 
one traveling from the home office 
among the agencies, and his was the 


work of holding old agents 
discouraging 


difficult 
through times and secur- 
ing new ones when the company had 
far less to offer in the way of induce- 
ments than it has today. He has helped 
in large measure to lay the foundation 
for the present loyal, enthusiastic 
agency organization of the company. 

\ dinner was given in honor of Mr. 
Griswold by the company’s officers. A 
Swiss watch and chain, the former the 
gift of the entire agency force, and the 
the latter the gift of the officers, was 
presented to Mr. Griswold by General 
Agent Charles S. Burke of Boston. C. 
S. Burke, N. H. Williams of Springfield, 
and J. A. Stratton of Plattsburgh, all 
of whom joined the company as agents 
in 1887, and T. W. Russell of Hartford 
represented the agency force at the 
dinner. 


Nathaniel Reese, general agent at 
Detroit of the Provident Life & Trust, 
found out from a recent agency bulle- 
tin from his home office that the De- 
troit agency has jumped from 17th place 
on the list of business operations to 
eighth place. Mr. Reese says that “Ex- 
celsior” is his’ motto and he is still 
climbing 

Miss Ora Andrews, daughter of Sena- 
tor W. L. Andrews, secretary and treas- 
urer of the Shenandoah Life of Roa- 
noke, Va.. has resigned as assistant to 
W. F. Macallaster, agency manager, 
and does not contemplate further work 
of that character for the present, al- 
though she has had several flattering 
offers of a similar position with other 
companies. Miss Andrews has demon- 
strated her ability very clearly as an 
supervisor field forces. The 


office of 
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human element in her work is very pro- 
nounced and she is greatly beloved by 
the forces of the Shenandoah Life. She 
kas been an inspiration to them all with 
her tact and helpfulness. 


Alfred Holzman, agency manager of 
the Equitable Life of New York in the 
Conway Building, Chicago, takes issue 
with the claim of A. A. Drew, general 
agent of the Mutual Benefit Life in 
Chicago, that the latter is the youngest 
grandfather in the life insurance busi- 
ness in the big city. Mr. Holzman 
claims that sublime distinction to him- 
self. Unless Mr. Drew ceases to make 
the claim that he is the youngest grand- 
father Mr. Holzman promises to in- 
voke the law of slander against him. 
Mr. Holzman claims that he became a 
grandfather at age 43 and at his present 
age 48, he has three grand children; 
two granddaughters and one grandson. 
He states that he will defend his tile at 
any cost. 

James L. Collins, superintendent of 
field service of the Pacific Mutual Life, 
returned to the home office in Los 
Angeles last week, from a trip which 
has covered the greater portion of the 
United States. Leaving Los Angeles 
the latter part of September, Mr. Col- 
lins, accompanied by his wife, first 
stopped in New Orleans for a brief 
visit and then continued his journey to 
Atlanta, to attend the company’s 
regional convention. From Atlanta he 


turned northward, Philadelphia, New 
York and Providence being visited and 
agency meetings held in each city. 
From Providence, Mr. and Mrs. Col- 


lins went to South Hadley Falls, Mass.., 
his old home, for a brief visit 
turn trip westward was made via New 
York City, where a brief stop was 
made, then to Cleveland, Chicago and 





The re- | 


various other large cities of the middle | 


west, and on to the Pacific northwest. 





Via Spokane, Seattle, Portland and 
down the coast to San Francisco and 
ome, 

Mr. Collins tes that while there is 
evidence throughout the east of the de- 
ression in business that has been ex- 
perienced, conditions are now greatly 
improved and the feeling of more pros 


perous circumstances is increasing each 
day. 

“Appleby Month” in the Ohio Na- 
tional Life, set apart to honor Presi- 
dent T. W. Appleby, was a big success. 
Now that all the returns are in, the 
company is able to tell what was accom- 
plished. The quota set was $2,000,000. 
The business actually produced was 
$1,914,000. Walter C. Temple of Dallas, 
Tex., who had never had any life insur- 
ance experience until a year ago when he 
joined the Ohio National Life ranks, 
wrote 13 applications for $149,000. This 
was done in face of the fact that the 
dengue fever epidemic which has _ been 
raging in Dallas, greatly militated against 
his work the first part of the month. D., 
S. Bromley of Clarksburg, W. Va., wrote 
eight applications for $138,000. G. F 
Friel of 
applications for $115,000. C. R. Heber- 
ling, who joined the company the latter 
part of August, wrote three applications 
for $30,000. Harry L. Gordon, of the 
home office agency, who never wrote any 
life insurance until last February, pro- 
duced nine applications for $40,000, O. B. 
Hoskins of Grand Rapids, Mich., another 
new man in the life insurance world, 
wrote 25 applications for $33,000. M. E. 
Reed, another Grand Rapids man, wrote 
25 applications for $26,000. W. E. Dick- 
erson of the Dallas, Tex., agency, wrote 
$25,000 in eight days after he had joined 
the agency as a full time man. 


James R. Duffin, president of the In- 
ter-Southern Life of Louisville, Ky., is 
taking personal charge of educational 
meetings for employes of the company 
which will meet every Thursday evening. 
The first of these was held last week and 
the program began with a discussion of 
the history and some rudimentary prin- 
ciples of life insurance. These meetings 


Huntington, W. Va., wrote 14 | 


will be thrown open to the public and stu- 
dents from the Y. M. C. A. and Y. W. 
C. A. will be especially invited to attend. 
Judge Duffin says that it is proposed to 
fit all employes of the company to solicit 
life insurance for the Inter-Southern and 
that regular commissions will be paid 
them on business so obtained. A similar 
school in the Mutual Benefit’s home office 
at Newark, N. J., has been very successful. 

At the conclusion of last Thursday 
night’s session the women employes 
formed an association of their own with 
social and beneficial features and wound 
up with a dance. 

A dinner in honor of William P. Van 
Altena was given at Milwaukee last 
week by Paul H. Kremer, general agent 
of the Penn Mutual Life. Mr. Van AIl- 
tena, who for the past three years has 
been with the Northwestern Mutual 
Life, recently resumed his connections 
with Mr. Kremer’s agency. In compe- 
tition with 45 men, Mr. Van Altena 
established a new national record when 
he insured 42 persons in 24 days. 


At a meeting of the directors of the 
United States Bank of Hartford, Major 
Morgan G. Bulkeley was elected to the 
board of directors to fill the place made 
vacant by the death of his father, who 
was the senior member of the board. 
The late Governor Bulkeley held many 
directorships in Hartford and this is 
the first one to be filled since his death. 
Major Bulkeley is the older son of the 
late Governor and Mrs, Bulkeley, and 
served with the 101st Machine Gun bat- 
talion in France, being gassed im the 
Meuse-Argonne offensive 





J. Ernest Teare, treasurer oi the 
Cleveland Lite, was accorded one of the 
highest honors of the women’s branch 

i Masonry when at the Inte tional 
Convention held at Washingt D. ¢ 

‘ was elected mht worthy associat 


rand patron of the Order of the East- 


pa 


fern Star 





This honor comes to Mr leare atter 


many years ot ithful de 


week 
worthy grand ustee of tl General 
Grand Chapter O. E S 
Mr. Teare has been 
land Life virtually since its organiza- 
tion, having 
the policy department, assistant auditor, 
assistant secretary, al d treasurer 


with the Cleve- 


been successively chiet ot 


Harry A. Bryan, formerly secretary- 
treasurer of the American Life of Des 
Moines and recently appointed assist- 
ant to President C. L. Ayres of the 
American Life of Detroit, Mich., has 
now taken up his new duties. 


President David S. Dickenson of the 
Security Mutual Life was signally hon- 
ored on his birthday this month by the 


presentation of the greatest week’s vol- | 
| ume ever written by the company, each 


application going through to the presi 
dent with a personal message of greet- 
ing from the agent writing it. Manager 
Feinstein of Chicago had planned the 
special week without the knowledge of 
the home office, so that the entire cam- 
paign, with its unprecedented returns, 
was a complete surprise to the president 
and the other home office executives. 


John DeMean, who 27 years ago set 
a cornhusking record that stood 15 
years and has been bettered only un- 
officially, is now with the Guaranty Life 
staff at Davenport, Ia. He recently 
went to Davenport from West Liberty, 
he represented the company 
many years. His record as a_husker 
was 163 bushels and 10 pounds in 8 
hours, 40 minutes 


Richard P. Williams, first vice-presi- 
dent of the Michigan Mutual Life of 
Detroit, died recently. He was one of 
the valued members of the official fam- 
ily of the company. 
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DAKOTA. LIF 
INSURANCE COMPAN 


WATERTOWN, SOUTH DAKOTA 


A strong conservatively 
aggressive company 


If YOU'RE big enough to handle a 
General Agency, and can prove it; 
willing to demonstrate your produc- 
tivity before asking for special con- 
cessions, WE can arrange a direct 
Home Office contract with expense 
allowance in Montana, North Dakota, 
Colorado, Minnesota and Nebrask: 
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HUTCHINSON, KANSAS 


STEPHEN M. BABBIT, President 
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Special Series 


UNIQUE MANUAL DIGEST 


Net Cost Totals—5, 10 and 15 Years 


CONNECTICUT GENERAL LIFE INSURANCE COMPANY.—Continued. 





NET COSTS FOR 5, 10 AND 15 YEARS, 
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Cash Value in excess 2 of cost, 


Shown for all companies having 20 year exhibit 
—younger companies—5 or 10 year exhibits 


UNIQUE MANUAL DIGEST 
THE NATIONAL UNDERWRITER COMPANY 











We are prepared to offer unusual opportunities for 
money-making NOW and omame a competence for 


the 
For Contracts and Territory, Address 


H. M. HARGROVE - 


Beaumont, Texas 


To the Man Who Is Willing—and WILL 


President 











‘‘The Capitol Life Insurance Company desires to obtain the 
services of good, reliable agents in all unoccupied territory. 
Please address the company for further information.” 


The Capitol Life Insurance Co. of Colorado 


Clarence J. Daly, President 
Denver, Colorado " 























LOCAL ASSOCIATIONS 


WITH INDUSTRIAL MEN | 























St. Louis, Mo—William Shakespeare 
was the greatest salesman the world has 
ever known, in the opinion of W. B. Bur- 
russ of the Provident Life & Trust at 
Kansas City. He so informed the mem- 
bers of the St. Louis association at their 
regular monthly dinner Thursday eve- 
ning. 

Mr. Burruss said that the Bard of Avon 
was a peddler of ideas and sold more of 
that commodity, both good and bad, than 
anyone in ancient or modern times. To 
prove his contentions he took Marc 
Antony’s address in “Julius Caesar,” 
pointing out the various points of sales 
technique employed by the Roman which 
insurance men would do well to emulate. 

He said that Mark Antony sold an idea 
to the Romans in face of such competi- 
tion as it is seldom met with by the 
average insurance salesman in his daily 
rounds’ Brutus had just finished a mas- 
terful defense of the assassination of the 
Roman dictator by himself and mates. 
He told the populace that they were pub- 
lic benefactors and all that remained 
was to bury Caesar. 

‘Antony not only sold all the ideas that 
he had to offer,” Burruss continued, “but 
he also turned his clients against rival 
salesmen, which was not entirely ethical 
in our modern view of things. But that 
is now where Antony fell short as a 
salesman. Subsequent historical effects 
showed him to be insincere, which is un- 
pardonable in salesmen. 

*x oK * 

Sioux City, In.—The November meet- 
ing of the association was held Nov. 11. 
Due to this being Armistice Day, and so 
many of the members having other 
pressing engagements, the attendance 
was not up to standard. 

However, the meeting under the lead- 
ership of T. M. Murdock of the Conserva- 
tive Life developed interest and action 
enough to do justice to a larger gather- 
ing. The topic was “Meeting Objec- 
tions” and various members handled 
stock objections assigned them in inter- 
esting and able manner. 

The judges awarded Frank Hesse of 
the Massachusetts Mutual first prize for 
his presentation of various answers to 
“It's against my religion.” E. W. Stryker 
of the Columbian National handled the 
objection, “I am single and do not need 
insurance,” and his able presentation 
drew him second honors. R. E. Treynor 
of the Metropolitan Life drew third hon- 
ors against a tough customer who said 
“IT am not in the market.” 

x * * 

Oskaloosa, In.—The Oskaloosa associa- 
tion had for its speaker at the Novem- 
ber meeting Attorney J. A. Devitt of this 
city, who gave an interesting discussion 
on some of the technical features of life 
insurance policies. He outlined some of 
the clauses in the policy forms and ex- 
plained how they were construed in the 
law. He told of the changes made in 
operation of the companies during the 
past several years, all of which were for 
the better protection of the policyhold- 
ers, and of the tendency in policy forms. 
A question box followed his discussion, 
during which Mr. Devitt answered many 
questions presented by the local under- 
writers. J. M. Elam, president of the 
association, also made a few remarks at 
the meeting. 

- * * 

Columbus, O0.—Harry W. Hutchins of 
Cincinnati, general agent of the National 
Life of Vermont, delivered an address 
before the Columbus association at a 
luneheon Monday. He took the place of 
Darby A. Day of Chicago, who was un- 
able to attend. 

At this meeting a resolution was ap- 
proved, asking Governor-elect Donahey 
to retain in office Insurance Superin- 
tendent B. W. Gearheart 

a. & @ 

Boston, Mass.—The value of education 
from a general standpoint and the money 
value of an education were topics treated 
at the monthly luncheon of the Boston 
association Prof. Marshall L. Perrin of 
Boston University spoke on the general 
topic and he was followed by Dean Roy 
Davis of the same university, the latter 
having charge of the new life insurance 
course there. Prof. Davis declared there 
was a close correlation between educa- 
tion and success in life and a close cor- 
relation between knowledge and ability 
to make money. He admitted the col- 
leres hed no moneralv of methods in 
giving education and that education could 
be acquired from the vast body of vital 
knowledge that the commercial world 











|hesides an address by Rev. 


had wrung with hard wrestling from | 
|}dent Winslow Russell of the Phoenix 


the material world He believed it a 
mistake to fail to acknowledge 


PUBLIC SAVINGS NEWS ITEMS 


Number of Changes in the Field are 
Announced—Outing Is Arranged 
for Evansville, Ind. 


The following are promotions and ap- 
pointments by the Public Savings Life: 
Agent C. E. Reynolds promoted to su- 
perintendent at Terre Haute; Agent M. 
Jackson promoted to superintendent at 
Richmond, Ind.; Agent J. K. Walker pro- 
moted to superintendent at Gary, Ind.: 
H. L. Pingry appointed superintendent 
at Kokomo, Ind.; M. M. Lanum promoted 
to superintendent at Indianapolis West; 
W. Stewart appointed superintendent at 
Marion, Ind.; W. L. Poston appointed 
superintendent at New Castle, Ind.; L. H. 
Stuckey promoted to superintendent at 
Washington, Ind.; T. Dillon promoted to 
superintendent at Washington, Ind.:; P. 
Hutzler promoted to superintendent at 
Indianapolis North; T. Jenkins appointed 
special home office representative; C. R 
Hay appointed superintendent at Ply- 
mouth, 

The following transfers have been 
made: Superintendent C. S. Weaver 
transferred from Indianapolis West to 
Indianapolis North; Superintendent W. 
L. Wilson transferred from Plymouth, 
Ind., to South Bend. 

The Evansville contest in which all 
who qualify will have a three-day holi- 
day outing in December has been one 
full of interest. It is now nearing a 
finish. Already a good number have 
qualified and many will go over the 
line winners within the next two weeks 
Manager W. T. Graves of the Evansville 
district will be the genial host on this 
important occasion and a rousing good 
time is assured all who may be the for- 
tunate participants. Agent A. I. Higdon 
of Evansville had the distinction of win- 
ning the first membership certificate. 

The ten agents who lead in joint re- 
sults: 1. N. Svetanoff, Gary; 2. W. R 
Phillips, Indianapolis North: 3. W. L 
Bell, Bloomington; 4. R. A. Farrington, 
South Bend; 5. J. M. Niemiec, East Chi- 
cago; 6 F. E. Wertz, Shelbyville: 7. E 
Labas, East Chicago; 8. D. L. Selgrath, 
Huntington; 9. A. I. Higdon, Evansville; 
10. J. C. Gosztola, South Bend. 


Ellinger Goes to Tulsa 


Morris R. Ellinger has been appointed 
superintendent of the Prudential at 
Tulsa, Okla. He has been assistant at 
Pasadena, Cal. Mr. Ellinger started with 
the Prudential at Kansas City, Kan., 
July, 1916, later was made assistant at 
Baltimore No. 2 district and then worked 
in a similar capacity in Los Angeles No. 
2, and then in Pasadena. 


Atlas Life’s New Building 


TULSA, OKLA., Nov. 23.—The new 
home office'building of the Atlas Life of 
Tulsa, will be dedicated here today 
(Thursday). President H. O. McClure is 
to be in charge of a reception in the new 
quarters Thursday night. Considerable 
publicity was given to the company's 
new structure in the Tulsa World of last 
Sunday, which devoted one section to a 
complete description of the company's 
new building. 


Life Notes 

Jack V. Keenan, general agent for the 
International Life at Kansas City, has 
written one of the largest policies closed 
in Kansas City by covering the officers 
and directors of the Miller Petroleum 
Company to the extent of $300,000 

R. A Norton, vice-president of the 
Mere hants Life of Des Moines, and Dr. 
J. WwW 2am, of the home office of the 
Mutual ~ "Be nefit Life visited general 
agents of these companies in Pittsburgh 
last week. 

Octavus W. Huchlett, district manager 
at Mil marnock, Va., for the State Mutual 
Life of Worcester, died last week. Mr. 
Hugchlett was previously with the At- 
lantic Life and also with the Mutual Life 
of New York 


of money as a measure of success in any 
life work, especially insurance It was 
1 pretty sure measure of the success of 
anv man in anv business 

President Franklin w. 
nounced the annual dinner would be held 
it the Coplev-Plaza hotel Dec 19 and 
Frederick 
M'sen of Portland, Me... there would be a 
life insurance reel shown by Vice-Presi- 
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NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Values and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique Manuel 
Digest.” published annually in May at $3.50 and the 





“Little Gem” published annua!ly in Apri! at $2.00 











NATIONAL RESERVE’S RATES. 


Full New Line Has Just Been Com- 


pleted by Topeka Company, 
With New Forms 


The National Reserve Life of Topeka, 
Kan., has just completed a full line of 
nonparticipating policies, consisting of 
ordinary life; 10, 15 and 20 payment life 


and 20 year endowment. The polices | 


and rates at five year ages are as fol- 
lows: 

10 15 20 20 20 

Ord. Pay. Pay. Pay. Year Pay 





Age Life Life Life Life End. Life* 
15 $13.05 $35.01 $25.70 $21.17 $41.64 $27.29 
20 14.46 37.74 27.72 22.85 41.93 29.68 
25 16.25 40.99 30.15 24.86 42.32 32.15 
30 «18.56 44.90 8.06 27.32 42.5 35.17 
5 21.58 49.58 36.59 30.33 43.65 48.52 
40 25.58 55.20 40.91 34.09 45.05 43.38 
45 30.99 61.98 46.27 38.94 47.36 49.16 
50 38.42 70.27 653.11 45.38 51.30 96.65 
55 48.66 80.30 61.98 54.18 57.86 66.53 


*Guar. Triple Options 


Chicago National Life 


The Chicago National Life has issued 
new policies on the ten year term, (con- 
vertable but non-renewable) and joint 
life on the whole life and twenty pay- 
ment life plans tates are as follows 

Joint Life (Equal Ages) 
Age 10Yr.Term Whole Life 20 Payment 





15 ; 22.29 $31.88 
20 $ 8.96 24.17 33.64 
25 9.36 26.65 35.89 
30 9.95 29.96 38.80 
35 10.88 34.41 42.58 
40 12.46 40.45 47.61 
45 15.38 48.74 54.49 
50 20.64 60.29 64.33 
55 =9.50 76.65 78.88 
60 ° 100.19 101.01 


Missouri State Life 


The Missouri State Life has issued a 
‘corporation” policy form and applica- 
tion blank, especially adapted to that 
new branch of life insurance and planned 
to eliminate some of the troublesome 
features of the writing of these business 
insurance policies. The new form elimi- 
nates the indirect method of assignment 
of insurance procured by the insured, the 
corporation making application § direct 


and becoming the beneficiary automati- | 


cally, the change of beneficiary being 
entirely up to the corporation The cor- 
poration has the right to use the cash 
and loan value without the consent of 
the insured and assumes all of the rights 
and privileges usually conferred on the 
insured The policy grants all proceeds 
to the corporation on the death of the 
insured, without fear of contest from the 
heirs of the deceased If the officer 
severs his conrection with the corpora- 


tion, the company will reissue the policy | 


on a corresponding personal plan for an 
equal amount or reduced amount, if de- 
sired, on the joint request of the cor- 


poration and insured The new form | 


now clearly classifies business insurance 
and prevents danger of misunderstand- 
ing or controversy in connection with 
personal insurance. 


Indianapolis Life 


The Indianapolis Life anticipates no 
change in its dividend schedule for 1923. 
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INDIANAPOLIS, IND. 
Established 1899 





HERBERT M. WOOLLEN 


PRESIDENT 











SECURITY LIFE INSURANCE CO. OF AMERICA 


O. W. JOHNSON, President ROOKERY, CHICAGO 
INSURANCE IN FORCE DEC. 31, 1921 . ; ; $37,100,961 


Assets ; . ‘ , ‘ , ‘ ‘ ' 4,442,069 
Payments to Policyholders since Organization ; , ‘ 3,727,743 
Exclusive General Agencies for Minneapolis, St. Paul and Duluth, direct with the Company. 


Openings for General Agents and Managers in Fifteen States 


Address S. W. GOSS, Vice-President and 
Manager of Agencies 








Double Indemnity 





BUILD YOUR OWN BUSINESS 


Under Our Direct General Agency Contract 
Our Polictes Provide for 


Reducing Premiums Z 
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° LIFE AGENCY CHANGES 

















E. J. Faltysek and H. D. Lininger 


; J. Faltysek and Homer D. Lin- 
inger have been appointed general 
agents in Chicago for the Equitable of 
Iowa, to take over the agency organized 
by i A Upjohn, who recently retired 
from the managerial post in order to 
devote his entire time to production. 
Mr. Faltysek and Mr. Lininger have 
both been with the Northwestern Mu- 
tual and have both been active in the 
Chicago Association of Life Under- 
writers. Mr. Faltysek retired as secre- 
tary of the association last month and 
is now a member of the executive com- 
mittee. He has been with the North- 
western Mutual for the past 15 years. 
Mr. Lininger, who is the son of W. H. 
Lininger, western manager for the 
Springfield Fire & Marine, has been 
with the Northwestern Mutual for three 
and a half years. The new men will 
take over the agency Dec. 1. 





Warren Griffith's New Post 


Warren Griffith, formerly superin- 
tendent of the accident department of 
the Continental Casualty and more re- 
cently associated with the firm of W. 
b, Swett & Co., has been appointed gen- 
eral agent for the Northern Life of 
Seattle with headquarters in Los An- 
geles. 


Reserve Loan Changes 


The Reserve Loan Life of Indian- 
apolis has announced the appointment 
of several general i in various sec- 
tions of the country. E. J. Spencer of 
Kansas City has been onan general 
agent in castern Kansas and western 
Missouri, to maintain his office in Kan- 
sas City and develop surrounding ter- 
ritory. Mr. Spencer is an expe pec 
producer and agency organizer and 
expected to develop a $5,000,000 a year 


office at once. R. F. Valentine has been 
appointed general agent to cover a sec- 
tion of Florida. J. A. Valentine of 
Tennessee, one of the leading producers 
in the southern territory, has been ap- 
pointed general agent for the Reserve 
Loan in that state. 


East & Bartholomew 


East & Bartholomew have been ap- 
pointed district managers of the Mutual 
Life of New York at Peoria, IIL, with 
headquarters in the Lehmann building. 
Both have had considerable experience 
and are large producers. Mr. East has 
been with the Mutual Life for about a 
year and Mr. Bartholomew, formerly 
of Vermont, IIL, has just joined him 
in partnership. The two partners are 
Ernest East and Howard Bartholomew. 
The Peoria office is under the jurisdic- 
tion of A. W. Brown of Davenport, Ia., 
manager for eastern Iowa and north- 
western Illinois. 


Nathan Bernstein 


Nathan Bernstein, for several years 
general agent in Nebraska for the Na- 
tional Life of Vermont, who resigned 
and made a campaign for the Repub- 


ond Nebraska district, has come 
in the Omaha and Nebraska field with 
appointment as general agent of the 
American Central Life of Indiana. Mr. 
Bernstein has opened offices at 605-607 
First National Bank Building, 
and will have as assistant 
Hehton, formerly auditor of the Omaha 
| Gas Company. 





Charles B. Cranston 


Charles B. Cranston has been ap- 
| pointed general agent otf the Ohio State 
| Life for Columbus and Franklin county. 





Omaha, | 
Thomas J. | 


lican nomination for congress in the sec- | 
back | 


! 


He has had 20 years’ experience in 
business activities in Columbus and 
practiced law in Cincinnati before going 
to Columbus. He organized the credit 
exchange bureau of the Columbus Asso- 
ciation of Credit Men and was manager 
three years. 


W. E. Mackelfresh 


Gibbs & Lent, who some time 
ago took the Cincinnati general agency 
for the Columbia Life, have now estab- 
lished their life department with W. E. 
Mackelfresh in charge as mdnager. Mr. 
Mackelfresh is an experienced life insur- 
ance man and a brother of John W. 
Mackelfresh, who is one of the Penn 
Mutual’s largest personal producers in 
the southern Ohio general agency. 


Neare, 


Gordon L, Fulmer 


Gordon L. Fulmer has been appointed 
superintendent of agents of the St. Paul 
agency of the Mutual Life under Man- 
ager William F. Peet. 


Joseph H. Gray 


Joseph H. Gray, who recently re- 
signed from the general agency of the 
New England Mutual Life at San Fran- 
cisco, has become associated with the 
Western States Life as city manager. 
He was supervisor of agencies for the 
Western States many years ago. 


Howard Bartholemew 


Bartholomew, district 
Mutual Life in 


Howard 
of the Northwestern 
Fulton and McDonough counties, IIL, 
has joined Ernest East in the Peoria 
agency of the Mutua! Life of New York 
as associate district manager. They 
have formed a partnership and will op- 
erate under the name of East & Bar- 
tholomew. 


Life Agency Notes 


formerly a banker, has 





Gilbert Tube, 
been appe rinted general agent at Toronto, 
S. D., for the Casual ty of Davenport, 
la He will have charg of agents in 
several counties 


CORBYN PLANS SALES SCHOOL 


Oklahoma Manager of Central States 
Life Announces New Departure 
in Agency Training 


OKLAHOMA CITY, OKLA., Nov. 21. 
—The first private insurance school in 
the southwest will be opened in Okla- 
homa City about Feb. 1 by Marmaduke 
Corbyn, manager of the Oklahoma di- 
vision of the Central States Life. The 
school will be conducted in connection 
with Mr. Corbyn’s agency. Tuition will 
be free to all who desire to take the 
course. All that will be asked of stu- 
dents is that they agree to enter the 
employ of the company. A 30-day 
course will be given, covering functions 
of life insurance and underwriting prac- 
tice, principles of life insurance, psy- 
chology of salesmanship, and practical 
life insurance salesmanship. Class work 
will be given in the mornings and field 
practice in the afternoons. L. N. 


Morrisett and Guy F. Magee, assis- 
tants to Mr. Corbyn, will be the instruc- 
tors. 





agent | 


“This is a radical departure for south- 
western insurance concerns,” Mr. Corbyn 
| declared, in commenting upon his decision 
to start the school. “There is only one 
‘other insurance school of the kind in the 
| entire southwest, and that is the summer 
school at the state university at Norman. 
Our course of instruction will follow the 
program of the Carnegie School. 

“This is not a fly-by-night proposition. 
We sce enough in the future to buy our 
own location and to plan for permanency 





Incidentally, after we get into our new 
building we will be the only agency in the 
southwest to own its cwn home.” 


agency has purchased the 


The Corbyn 
West Second street. It 


building at 204 

- ; ell 
will secure possession Jan. 1, and will 
|} move in as soon thereafter as the build- 
‘ng can be remodeled. The offices are 
j . . - . ® 
lat present located in the Colcord building. 





BANKERS 


LIFE INSURANCE COMPA 


OF NEBRASKA 


Home Office: Lincoln, Nebraska 


$21,500,000.00 


Assets, - 





Bankers Life Insurance Company, 
Lincoln, Nebr. 
GENTLEMEN: 


Agent A. H. 
matured today. 


my death. 


policy. Thanking y 
your company. 


The paid-up policy for $1000 and $274. 


Wrynore, NEsr., 


Yours truly, 


JOHN W. SMITH. 


October 28, 1922. 


I paid into your Company $494.00 in the twenty years, my policy is now paid-up for life 
and is entitled to. dividends each year as long as I live and will pay my estate $1000 at 


54 cash which I have received is a total of $1274.54, 
a profit to me of $780.54 besides I have been protected for $1000 insurance for twenty years. 


I consider this has been a good investment for me and I only wish I had had a larger 
you for your promptness I assure you I will always have a good word for 


This is to acknowledge the receipt of your draft through your General 
Gray, for $274.54, being the surplus earned on my twenty year policy which 


Name of insured. . 
Residence 

















If interested consult one of our agents or write Old Line Bankers Life Insurance Company of Nebraska, 


14th and N Streets, Lincoln, Nebraska 


TWENTY PAYMENT LIFE POLICY 
Matured in the 


OLD LINE BANKERS LIFE INSURANCE 
COMPANY 


Lincoln, Nebraska | 


Amount of policy. 
Total premiums paid............. 494.00 | 
SETTLEMENT 
Total cash paid Mr. Smith....... ; 
And a paid-up participating policy for $1,000. 


of 


5 Cea gall John W. Smith 
.Wymore, Nebr. | 
isan dh eee 


$274.54 


Ne 


hone 
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WHO ARE BUYING LIFE INSURANCE? 


Analysis of the Sales of the Equitable Life of lowa for the First 
Eight Months 


gotten out an interesting analysis 

answering the question, “Who is 
buying life insurance?” The Equitable 
takes the position that the farmer is 
coming back and taking his former po- 
sition as a life insurance buyer. 
tinuing its comment, the 
says: 

Although the average number of polli- 
vies issued to farmers during the first 
eight months of 1922 was considerably 
lower than the average for 1920, the fig- 
ures for the summer months of 1922 
compare very favorably with 1920, 


Farmers Are Again Buying 


| 
| 


Con- | 
Equitable | 


Of all the policies issued by the Equi- 
table of Iowa during the first eight 
months of the year, the greatest number 
were bought by business men. More 
than one-fifth, or 22.4 percent, of the 
policies issued were applied for by this 
class. During the first half of 1920, the 


percentage was only 17.7. The average 


| size of policies issued to these has in- 


During the first six months of 1920, | 
19.9 percent of the policies issued were | 


sold to farmers. There was a decided 
decrease in 1921, and in January, 1922, 
only 8.4 percent of the policies issued 
were sold to farmers. There was a 
steady increase during the next few 
months, until in July, 18.6 percent of the 
policies were bought by 
In August, however, the percentage 
dropped to 16.2 and in September it was 
16.6. The average for the first eight 
months of 1922 was 13 percent. 
Another interesting feature of this 
analysis is the fact that, although the 
number of policies issued in January, 
1922, was proportionately lower than 
the number issued during the first halt 
of 1920, the average size ol those poli- 


cies Was greater [The farmer bought, 
on the average a policy of $2,529, in 
1920, and in January, 1922, the average 
was increas d to $2,550 During the 
later mot S « 1922 the size of Pp ylicies 
issued to farmers gradually decreased 
unti l August it was only $1,850 \ 
Cet a hat tr ike n Sep 

er, tl averag i that month 


farmers. | 
|} amusement 


from $3,502 in 1920, to $4,808 
This is the largest average size 
being issued to any one 


creased 
in 1922 
of policies 
group. 

Another class of prospects that is 
buying a greater percentage of policies 
in 1922 than in 1920 is made up of 
professional men, who bought 18.6 per- 
cent of the policies issued during the 
first eight months of 1922, as compared 
with 14.9 percent during the first half 
of 1920. 


People in Amusement Industry 


The class of prospects to which the 
smallest number of policies is issued is 
made up of those connected with the 
industry. Only .1 percent 


| of the policies issued by the company 


| percent are bought by 


J. A. HAWKINS WAS HONORED |! 


New Manager of Agencies of the 
Midland Mutual Life Is Recipient 
of Much Attention 


Hawkins, who recently went to 
Minneapolis to become 
manager of agencies of the Midland Mu 
tual Life, has just returned from his 
first trip, which included Phiiadelphia, 
Pittsburgh, Cleve'and and other 
At Cleveland Mr. 
tained at a “military” luncheon, which 
was attended by 28 persons. Maj. Gen. 
Roy A. Tuttle was the commanding offi- 


J. A. 


Columbus from 


cities, 


Hawkins was enter- | 


cer and Mr. Hawkins was listed as the | 


field marshal. He set forth his “battle 
plans” in an address. All the numbers 
on the program had a military touch. 


C. W. Stillson, general agent at Youngs- 
town, gave a dinner in Mr. Hawkins’ 
honor Nov. 15, with his entire force in 
attendance, Mr. Hawkins was also en- 
tertained by the company’s general 
agents in Philadelphia, Pittsburgh, New- 
castle, Pa., and Teledo, by a dinner or 
luncheon being held in his ‘honor at each 
place. 

Officers, general managers and gen- 
eral agents a few nights ago gave a dilii- 
ner at the Scioto Country Club here 
with Mr. Hawkins as the guest of 
honor. Forty persons were present and 


| over 





these people. Only .2 
unskilled work 
in the 


are bought by 
ers, and only .2 percent by thos« 
lumber industry. 

\ large number of policie S are sold to 


clerks. Wholesale and retail clerks ap 
ply for 8.9 percent, office clerks 8.2 per 
cent. Both percentages are slightly in 


creased over 1920. 


The !argest average policies are | 
to managers, superintendents and pro 
prietors of factories, stores, et Then 
come accountants sudite rs and like oc 
cupat s, 1 ext the 1 

ate A] on la ccs | 
fession ne ; . fc ' 
Ss y h are | } ‘ ive ‘ 
ed the company. 

First Vice-President H. B. Arnold was 
ast ster Addresses of welcome 
ere 2g ) President W. O. TI mn 

son, wl lso is president of O Sta 

{ tv: R \ Putt! 1 ‘ 

Cl veland, wl oOo spoke wor the ave ( 

and |. ¢ Monroe, superintendent of 

agencies, on behalt of the home of ( 
agency department. Mr. Hawkins mace 


hitting response to the addresses which 
welcomed him to Columbus. 


Mutual Life’s Michigan Boom 


The Michigan branch of the Mutual 
Life of New York under Manager H 
Wibert Spence is having a whirlwind 
business for November so far H. M 
Allen is the agency leader this month to 
date and at the close of 
Friday had applications to his credit of 
$600,000, which record, however. 
includes one $400,000 corporation 
he has just put over. Leo Thomas is 
on the heels of Mr. Allen with over 
$275,000 and $30,000, $25,000 applications 
are registered against the names of 
other agents all over the blackboard in 
the agency room. Blakely & Schwam 
are credited with a $50,000 application 
and Blakely & Wild with a $30,000 and a 
$10,000 case. Mr. Brezell has a total of 
$72,000 to his credit for less than two 
weeks’ work and to sum up the situ- 
ation in this office every agent seems to 
be on his toes. 


business last 


case 








INDIANAPOLIS LIFE INSURANCE COMPANY 


OPERATING IN 
Indiana, Illinois, Michigan, Texas, Florida and Minnesota 


NOTED FOR 
Large Annual Dividends, Modern Policies, Clean Record 
FRANK P. MANLY, President 
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HE Chicago National 
Life Insurance Com- 
pany has special in- 
ducements for live 
agents in Illinois and Indiana, 
advantageous contracts, 
standard policy forms, home 
office co-operation and the 
influence of 1200 stockhold- 
ers in both States. 


2 





Five thousand leads received last 
month from our stockholders. 


Chicago National Cnderwriters Co. 


INCORPORATED 
GENERAL AGENTS 


202 So. State St. Chicago, III. 

















A Few Reasons 
WHY SHENANDOAH LIFE AGENTS ARE SUCCESSFUL! 





Up-to-the-Minute Policy Contracts. 

A Correspondence Course in Salesmanship. 

A Liberal Agency Contract. 

A Free Circularization Bureau. 

Whole Hearted Co-operation of the Home Office. 
A Liberal Substandard Department. 

The Numerical Rating System. 











Agency Openings for PRODUCERS 


The Shenandoah Life Insurance Co., Inc. 


ROANOKE, VIRGINIA 
The Agents’ Company—The Policyholders’ Company 
On Agency Matters Addrese—The Agency Manager, W. F. MACALLISTER 




















Splendid Business Openings 


for three live insurance men, big enough to qualify for 
Ground Floor General Agencies 
for one of the best companies. 


Northwestern National Life Insurance Co. 
HARRY WOOD BLOUNT, State Agent for Illinois 
740 Continental & Commercial Bank Bldg. Chicago, Ill. 














| 
| 
| 
| 
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Agents Wanted 


For local territory in I]linois and Missouri. 
Contracts as liberal as any company can 
afford to offer, combined with unsurpassed 
service to agents and policyholders. Open 
territory for general agents in Illinois. 





Liberty National Life 
INSURANCE CO. 
CAPE GIRARDEAU MISSOURI 


An old line legal reserve company 

















PROSPECTS 


We are giving them to our 
salesmen at the rate of 


40,000 per Year 
We Help Our Salesmen 


Bankers Life Company 


DES MOINES, IOWA 
Established 1879 GEO. KUHNS, President 
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HE MIDLAND MUTUAL LIFE INSURANCE 

Company of Columbus, Ohio, an established, con- 

servative, high-grade and progressive Middle 
Western Company, has been admitted to Pennsylvania 
and will thoroughly organize it at once. 

General Agencies will be established at places were 
territories can be arranged. ; 

Men of character may apply to their advantage and 





those with local acquaintance will be preferred. 
Address Home Office. 





'! Resolutions A dopted 


Supporting Movement 
Of Life Underwriters 


HE National Association of Life 

Underwriters is sending out the 
resolutions passed by the Association of 
Life Agency Officers at the annual meet- 
ing of the latter body which approved 
the work of the Underwriters associa- 
tion. The resolutions as passed were as 
follows: 

Whereas, The increasing benefits ren- 
dered by American and Canadian life in- 
/surance companies to the buying public 
are clearly shown in the vast and in- 
creasing amount of outstanding life in- 
surance now in force, and 

Whereas, These achievements can 
only be secured and extended through 
the efforts of honest and faithful sales- 
men in the field, and 
’ Whereas, Constant and increasing ef- 
‘fort to render adequate insurance service 
has been carried forward with great 
fidelity and loyalty through the asso- 
ciated efforts of field men organized into 
Life Underwriters Associations under the 
leadership of the National Association of 
Life Underwriters of the United States 
and the Association of Life Underwrit- 
ers of Canada—be it hereby 

Resolved, That the Association of Life 
Agency Officers in convention assembled 
at Chicago, Nov. 10-11, place itself on 
record as endorsing the constructive 
work of both the aforesaid life under- 
writers associations and pledges itself to 
lend its continued support to every good 
effort on the part of these national asso- 
ciations to improve the service which 
can be rendered to all those who entrust 
their present and future protection to 
our mutual care. 


Assistant Actuaries Appointed 


J. Walter Tebbetts and Roland B. Dow 
have been named as assistant actuaries of 
the New England Mutual. The growth of 
the company’s business and the broadened 
scope of service, including the proposed 
agency instruction school, made these in- 
creases in the home office staff necessary. 

Mr. Tebbetts is a fellow of the Actua- 
rial Society of America and a graduate 
from Earlham College, with the M. A. de- 
gree from Haverford College for gradu- 
ate work. Since then he has been in the 
actuarial department of the Mutual Bene- 
fit, except for service during the war 
spent in helping to organize the Bureau 
of War Risk Insurance. 

Roland B. Dow, son of Actuary Her- 
bert B. Dow, is a graduate of Harvard. 
He spent one year as instructor in Eng- 
lish in Miami University, Oxford, O., 
then entered the actuarial department of 
the New England Mutual, where he has 
been continuously except for two years 
war service in the Quartermasters re- 
serve corps. 

Cincinnati Officials’ Club 

At the opening meeting of the Insur- 
ance Officials’ Fortnightly Club of Cin- 
cinnati, W. J. Williams, president of 
the Western & Southern, succeeded 
John D. Sage as chairman, and W. 
Howard Cox of the Union Central 
became secretary, succeeding E. Jay 
Wohlgemuth. The other members of 
the committee are: John D. Sage, pres- 
ident Union Central; T. W. Appleby, 
president Ohio National; B. Gates 
Dawes, Jr., vice-president Eureka-Se- 
curity Fire & Marine, and J. W. Scherr, 
president Inter-Ocean Casualty. There 
are some 30 members of the club, com- 
posed of officials of Cincinnati’s nine in- 
surance companies, who meet twice a 
month for luncheon and social contac. 


Connecticut General Expands 


Announcement is made by the Con- 
necticut General Life that it has leased 
a large part of the old Hartford Fire 
Insurance Company property, at the 
corner of Pearl and Trumbull streets, 
in Hartford, and plans to occupy the 
new space with several departments. 
About 17,000 feet of floor space is in- 
volved. Four entire floors of the Pearl 
street property just acquired will be 
occupied at once. Part of the new 
space may be used for office purposes 
later. 











ACTUARIES 


ONALD F. CAMPBELL 


CONSULTING 
ACTUARY 
343 S. Dearborn St. 
Telephone Harrison 3364 


CHICAGO, ILL. 














A. GLOVER & CO. 
e Consulting Actuaries 
‘e Insurance Accountants 
Statisticians 
29 South La Salle Street., Chicago 


Successors to Marcus Gunn, 
Consuling Actuar 











RANK J. HAIGHT 


CONSULTING 
ACTUARY 


810-813 Hume-Mansur Bidg. 
INDIANAPOLIS 
Hubbell Bldg. DES MOINES, IOWA 








ULIAN C. HARVEY 
CONSULTING ACTUARY 


Chemical Building ST. LOUIS, MO. 








J. McCOMB 
e COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Val- 
wes, etc., Calculated. Valuations and 
Examinations Made. Policies and all 
Lite Insurance Forms Prepared. 
The Law of Insurance a Specialty. 
Colcord Bldg. OKLAHOMA CITY 








J H. NITCHIE 
° ACTUARY 


1523 Association Bidg. 19S. La SalleSt. 
Telephone State 4992 CHICAGO 








REDERIC S. WITHINGTON 
INSULTING AcTUARY 
402-404 Kraft Building 

Tel. Walnat 3761 DES MOINES, IOWA 








OHN E. HIGDON } Actearies & Examiners 
OHN C. HIGDON i 




















@ We write only one 
Agency contract 
for all agents. It 
is described in a 
little booklet 
which you may 
have for the 
asking. 


Nat iwenal ge 
neurance Company 


Home Office, Madison, Wis. 














FIDELITY LEAD SERVICE 


brings the agent into contact with inter- 
ested buyers of life insurance. Last year 
we distributed 47,604 direct leads—all in- 
terested prospects who had requested 
information. In 1921 this service, and 
Fidelity's original policy contracts, 
brought us within 74% of the unparal- 
leled new business result of 1920. 

Fidelity operates in 40 states. Full level 
net premium reserve basis. Insurance in 
force over $223,000,000. Faithfully serving 
insurers since 1878. 

A few agency openings for the right 


“FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, 
PHILADELPHIA 
Welter LeMar Talbot, President 
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WAR ON ADJUSTERS TO 
BE FOUGHT TO FINISH 


(CONTINUED FROM PAGE 1) 
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} constantly reduced cost by virtue 

creased dividends as the reserve grows 
and that legal reserve life insurance is 
mathematic ly correct, in that the re- 
Serve established plus the legal rate of 


interest upon which 


| 
of in- | 


vork on old policy holders endeavoring working just offsets the nere aed pre 
persuade them to substitute new | mium by virtue of increasing age, based 
policies for old promise to “abstract | upon the American Experience Mortality 
heir policies.” This gives themh an op- | Table 
portunity to get hold of the policies, In several s = ws against % 
gure out the surrender value and then | *W'SU"s of a} from ¢ npany 
show the assured he has considerable | “ ner have | Snactes “ ” 
cash equity that belongs to him. He is |". 4 cloth ; a tha pigs 
told that is still paying a premium for acy Pompe I th . ; ye 
he full face of the policy and no reduc- y for fe inour els : 
tion has been made by reason of the xt sessior ? 
accumulated reserve. The general agent The me he ! sy W I 
explained the process still further Sting in that not to ex mie 
» work along the line , ay are s pan ade» ~ 
| cies for old make jd oo bre a . Ps. - 
I der I ‘" singe 5 
ternity, some 2,000 mber 
re re ‘ Ss, a . 
tN | i hid isst Ss os , , ” e t : : : . 
; - ver ots . a o a v \ \ X] ssing 
} ree Bat a perce iz ot their sympathy with the com: _ ‘ 
nount of mo it they “1 ver entre 
" — . cont s. If they s d | Is Now Association Fight 
gettin elr i Ss It iDbstr rie 
end valu R he same (a st uni- | Phe rht is clearly irrowed “ to 
sally ont ed n he <« r t) is | a survival o he ttes is betwee the 
t d out to th vholde sa ish | group < i¢ sters and the associat 
q y that belongs t hin i i ) } 1 t } n 
< npany, but for which eg l is 1. -. , — ne © ; " Poy , 
thie Olu ian Na ol il I I¢ 1 Ot- 
I ying a premiun tr S pay ‘ . sd their 
g the premium for f1 fa ! heers and their general agents to fil 
‘y, no reduction being made by rea-| 2" appearance in court on Monday. | 
= of tha neceieelated senor The | [heir absence from the case will result 
bstractor then suggests the investi in the injunction becoming permanent 
f the reserve either at a current rate of | as regards their affairs, which definitely 
terest, » or 6 percent, or t the rate cancels the order of Superintendent 
f interest that the policyholder is sup Houston regarding their SOO 
posed to be able to make on money in ig eae 7 ty. ees accep p oes 
ne gay ga nga Bove A gr The interest | 2¢SS trom the specified list of adjusters 
arned by the reserve. vaste attt his leaves the fight in court on two | 
the business or at a stipulated rate of | portant questions, not the original 
erest, is pointed out as available t purpose of the suit. The injunction w 


of premium in 


ht originally in order to prevent 





payment sought 
1M anVv--—Ez ner y i non- irti atl ; | } " } 
pan} enerally a par patine’ | the holding of any business in abeyance 
mpany where the initial premiur Canis idle ; 1 1 . 
cadaie “aaa trom these ijusters, but the ca now 
involves a more serious and ortant 
Cost Is the Same aspect, being a finish fight on the very 
The policyholder is not informed that | GUestion Of competitive insurance prac 
ove 1 period of ten, fifteen or twenty ! tices. rhe adjusters will be definitely 
vears the average cost in the participat- | defined d located bv ¢ r order 
zg on-participating comp s 1 " ; 
nd non-] cipa com] Should the injunction be dissolved, they 
pproximately tl san It Me m- | will aie <] ld 
ul Db dis 1 hou 1 « 
1 s that have sold both, it has almost | F wee Se nou K be P 
variably been cheaper upon the } r-| inently extended, they will be recog 
: , 
iting plan | nized by law \ fight will be assured 
The policvholder is further advised | in either case, for both parties to the 
that with this reduced premium rate he | suit are determined to win out and are 
n buy an amount of insurance equ expending every effort and saving no 
that which he had previous carried . ¢ h hb] | 
; | expense to push to a favorable decision 
r approximately the same premium, in Thi ‘ } } 
vest the reserve of his current } i s ir MS Is a question national in scope and 
, , 
st-bearing bonds, or, better | 18 being watched throughout the cou 


interes 
still, in his own business, thereby 
ng a part of the premium that he 
be called upon to pay for the new policy 


nd would have the same amount of 
surance, plus the investment, or bonds 
If it were nd is, advisable for policy 


| superintendent's 


lders to do that with their present in 
surance, it would be truly as advisable 

r them to do it five or six years hence 

th the policy that the abstractor now | 

commends—and some even go so far as | 
to say that they will repeat the “service’ 
for them a few years later. 


Information Suppressed 


has 


What the 
ntended is 


commissioner 


practice tends to 


insurance 
that this 


suppressing information, that the policy- 
holder is not duly advised of the extended | 
nsurance feature of his policy, of the 


try The other im 
is the definition of 


ot 


ac king ot 


portant issue at st 
the 
nsurance in | 
Mr. Houston by 


s the 


authority 
uperintendent 
hough the | 
he attorney-general  strengthet 
position 


plaintiffs. 


and is a 
prise to the 

“Twisting” Ix Meeting Subject 
The awake 
the 
the 


being 


Chicago is 
this case and 


of 


ot 


entire city 
to the -importance 
association is closely following it, 
November meeting on Thursday 
devoted to a discussion of this problem. 


Fireworks were promised tor this 
luncheon meeting and the speakers on 
the program gave promise of a thor- 


oughly worthwhile gathering. Edgar C. 





Home Offices 





KANSAS’ GREATEST LIFE 
INSURANCE COMPANY 


Invites Inspection—Inquiry of Integrity 


The Farmers & Bankers Life 


Insurance Company 


Wichita, Kansas 








wn 








THE FRANKLIN 


Life insurance Company 
of Springfield, Illinois, 
entered the state of 


INDIANA 


Life underwriters of Gen- 
eral Agency calibre are 
needed to develop several 
attractive 


Recent 


that state. 


If you are capable and 
ambitious, let us 
something 
qualifications. Contracts 
are made directly with 


the Company. 


THE FRANKLIN LIFE INSURANCE COMPANY 
has a splendid tradition for “Aggressive Conservatism”, 
and a Co-operation par-excellence between the com- 


pany and its agency staff. More than $130,000,000.00 


terr 


about y 


ly 


itories in 











know 
our 


of insurance in force. 


Write to the Home Office 


Springfield, Ill. 











NRA 






























‘Complete Protection Policy’ 


ORD 


20 PAY LIFE .... 


We are now offering our 





— that is — 
INARY LIFE .. IF YOU DIE 
IF YOU LIVE 
= = 


KANSAS and MISSOURI 


Complete 








GOLDEN RULE AGENCY CONTRACT 





Full information about our Agency Contract and Copyrighted 


| LOUIS A. BOLI, Jr. } 


WICHITA 


Policies can be secured by addressing } 


Agency Director 
KANSAS 
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“Financial Status Unsurpassed” 


says The Insurance Almanac in its review of the progress and activities 
of Tue GuarpiaANn LiFe. 


The same thing could be said for the service which this Company 
renders to its field force and policyholders. THe Guarpian’s broad, pro- 
gressive program of Agency Co-operation and Service to Policyholders 
is unsurpassed by any other company, and equalled by few. 


If you want to know the whole story of what this Company is 
doing for its field force, address: 


T. Louis Hansen, Vice-President, or Georce L. Hunt, Superintendent of 


Agencies. 
The Guardian 


Life Insurance Company 
OF AMERICA 


Established 1860 under the Laws of the State of New York 
Home Office: 50 Union Square, New York 
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Northwestern National Life Insurance Company 


MINNEAPOLIS, MINNESOTA 


Mutual, with unexcelled dividend factors. 

Mortality 1921, 44%. 

Interest earned upon mean invested assets 6.03%. 
Assets of $109 to each $100 of liabilities. 


$54,193,000 


Business in force 1917, 


Business in force 1921, $139,868,000 


Excellent direct general agency contracts available for 
Central and Southern Ohio, Utah, Oregon and 


Northern California 


on 











COLUMBIA LIFE INSURANCE COMPANY 


Omaha, Neb. 


Offers General Agents contracts to District Agents in 
Nebraska, Minnesota, and South Dakota. 


A full line of up-to-date policies covering every need, 
fitting every pocket-book. Also your commission 
saved to you on your sub-standard risks. 


The producer of good, clean business can better his 
condition under a “‘Direct With The Home-Office” 


agency contract with this company. 


Correspondence invited. 


Address H. C. MASON, Pres’t. 




















Incorporated in 1862 in the Commonwealth of Massachusetts 


‘ get ae Fee in honer of the first Governor of Massachusetts, and first signer 
of t 1 

In 60 years it has grown to be the largest fiduciary institution in New England. 

Policies made secure by reserves enpintatesd on the highest standard with an adequate Con- 
t t Fund geoviding, protection against cies. Total Assets, $239,693,000; Policy- 
hollers’ R Reserves and all Other Liabilities, e226. 361, 


; Contingent Fund, $13,332,000. 
Policy contracts include all equities and options. 








Business doae through ageats. Informatioa 
and advice om any matter relating to life in- 
surance are available at any time through the 
Agencies or Home Office of this Company. 




















Fowler, New England Mutua? manager, 
is the chairman of the day. Superintend- 
ent of Insurance Thomas J. Houston of 
Illinois is the first speaker on the pro- 
gram. He is followed by Roy H. Heart- 
man, vice-president of the National As- 
sociation and Iowa manager for the 
Equitable, who was slated for a heated 
discussion on the subject of “Twisters.” 

An added bit of warmth will be fur- 
nished by A. A. Drew, Chicago general 
agent for the Mutual Benefit, who will 
likewise talk on “Twisting.” The in- 
junction suit which names the officers 
and executive committee of the associ- 
ation is unquestionably the question of 
the hour for that body and the Thurs- 
day meeting is certain to be a heated 
session. The history of the case was 
presented to each member of the asso- 
ciation through a reprint of the article 


in the recent issue of THE NATIONAL 
UNDERWRITER, which told of the begin- 
ning of the suit. 
Suggest Damage Suit 
The seriousness of the case is still 


further impressed by the repeated asser- 
tion of the plaintiffs that they will in- 
volve many of the city leaders in the 
life insurance business, should they be 
regarded as practicing improper meth- 
ods. They say that, if they are recog- 
nized by the court as “twisters” and that 
be classed as improper practice, they 
can prove that many of the leading life 
underwriters and managers in the city 
are likewise guilty. It was stated by 
one that he had documentary evidence 
locked in his vault, proving the guilt 
of eleven life underwriters, several of 
whom were association officers. He 
further stated that his proof was not 
alone confined to evidence of this so- 
called “twisting,” but included proof of 
rebating, which is unquestionably con- 
trary to law. Damage suits are also in 
prospect for loss of income and general 
business. A particular case involved is 
that of the death of J. M. Bundscho, 
the Chicago business man who died 
while a policy for $87,000 was in proc- 
ess of delivery, but withheld on order 
of the commissioner. This estate is 
deprived of that $87,000 unless the com- 
pany, Aetna Life, admits liability. At- 
torneys for the estate state that a claim 
will be filed and should this be denied, 
damage suits will be filed against those 
who were responsible for the withhold- 
ing of the policy, which would doubt- 


less include all defendants in the in- 
junction. The sum is especially needed, 
as it has been discovered that the de- 


ceased had destroyed his will, which will 
tie up the estate other than life insur- 
ance for some time. In any event, it 
is expected that suit will be filed for 
recovery of the lost commission on 
this policy, as well 
lost through the case. 


Miss Maxwell is Secretary 


Miss Florence B. Maxwell has been 
appointed agency secretary by the 
Philadelphia Life. In the early history 
of the company the appointee was for 
eight years assistant to Manager C. B. 
Fuller and was subsequently secretary 





“THE COMPANY OF CO-OPERATION” 


DES MOINES 


LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES «8.7 Bigg.) TOWA 


TERRITORY 


IOWA SOUTH DAKOTA 











HOME Live INSURANCE co. 


WM. A. MARSHALL Presidem 
The 62nd Annual Report shows: 
Premiums received during the 
year 
Payments to Policyholders_ and 
their beneficiaries in Death 
Sastane, Endowments, Dividends, 


$5,990,547 


TED DDO ccncecsesnennaceos 
Net Interest Income from Invest- 
ment 
($642,638 in excess of the amount 
required to maintain the re- 
serve) 
Actual mortality experience 53.4% 
of the amount expected. 
Insurance in 
Admitted Assets ........... 
FOR AGENCY APPLY TO 
W. A. R. BRUEHL & SONS 


General ers 
Central and =. me and Northera 


Kentucky 
Reems 601-606 The Fourth Nat. Bank Bidg. 
CINCINNATI, OHIO 
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Leader-News Building 
CLEVELAND, OHIO 














as all other business | 


of the state agency of the Casualty 
Company of America at Nashville, 
Tenn. Until recently Miss Maxwell | 


has been filling an important capacity 
in the office department of one of the 
leading manufacturing enterprises in 
that city. 


Big Group Policy 


A group policy covering 5,000 lives, and 
written for over $5,000,000, has been pur- 
chased from the Equitable Life of New 
York by the American Smelting & Refin- 
ing Co. of New York, a Guggenheim sub- 
sidiary. A particular interest attaches to 
this case because the company has for 
years been a self insurer. The Equitable 
has carried the group business on Gug- 
genheim Brothers, the management com- 
pany for the Guggenheim interests, and 
was given the group coverage on the 
American Smelting & Refining Company 
because of the superior service and low 
net cost given in connection with the 
Guggenheim risks. 





FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting 
booklet 
“Suggestions for Increasing 
Your Income” 


and would be pleased to send a 
copy to every Life, Fire and 
Accident Agent in 


Ohio, Illinois and Kentucky 








A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, pu: a Penn Mutual 
Policy, pn En Penn Mutual values, 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Valves Increased to Full 3% Reserve. 

















More agents read The Nattena!l Uaéer- 
wrtter than any other weekly newspaper 
of insurance. There are reasense—plesty 
of them. Our subscribers knew. 
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HOUSTON IS BACK OF 


QUALIFICATION ACT | 


(CONTINUED FROM PAGE 2) 


Illinois department. The fees from these 
licenses take care of all the expense of 
Tre department. There fs annual revenue 
of $3,500,000 collected by the insurance 
department. From the net standpoint 
the insurance department is the largest 
revenue producing office in the state. 

Mr. Houston in his talk referred to 
his action in Chicago against certain life 
insurance agents that he charges with 
arranging for cancellation of polices and 
rewriting the assured in new companies. 
He said that these agents are inducing 
policyholders to surrender their policies 
at a loss. He declared that it was not 
advisable for an agent to advise an as- 
sured to drop his policy especially when 
he is well along in premium payments. 
He said that it meant a financial sacri- 
fice for the assured to do so. He, there- 
fore, is in favor of some act that will 
enable the insurance superintendent to 
cancel the licenses of men engaged in 
this line of work. 

Mr. Houston said that in many re- 
spects the insurance statutes of IIli- 
nois are antiquated and ambiguous. He 
wants them brought up to date and 
made perfectly clear. 

Another act that he is recommending 
and will be embraced in the new code 
will be the licensing of public and com- 
pany loss adjusters. 


Many Companies Supervised 


He said that his department is now 
in charge of 1,138 insurance compa- 
nies and institutions of various kinds 
writing insurance. There are 649 fire, 
216 casualty and 273 life. He said that 
it had been estimated that there are 
about 50,000 people soliciting insurance 
in the state at this time. Mr. Houston 
himseli, believes that there are prob- 
ably 35,000 individuals soliciting. 

The expense for the department for 
carrying on the department is $270,000 
for two years. This makes an expense 
ratio of 4% percent. Mr. Houston 
humorously said that his acquisition 
cost is very low. 

In some discussion that arose over 
life insurance twisting he said that he 
had run across a case recently where a 
20-payment deferred dividend policy 
that was 18 years old was surrendered 
and new insurance written. He said 
that the insured by this transaction had 
sacrificed $3,000 in dividends due to the 
machinations of a twister. 

Some discussion arose as to the li- 
cense fee. Some suggested $10 and 
some $25. Mr. Houston said that it 
would be necessary to be conservative 
in this respect. For a broker, he would 
provide $10. A license tor agents 1s 
placed at $2 and for solicitors $1. 


Cc. J. Doyle Speaks 


Associate General Counsel C. J. Doyle 
of the National Board of Fire Under- 
writers who was present commended 
Superintendent Houston for his talk and 
especially for the qualification bill that 
he is espousing. He said that the stand- 
ard for agency representation cannot 
be too high so far as the National Board 
is concerned. He assured the agents 
that the National Board laws committee 
is entirely in accord with any measure 
that will tend to increase the efficiency 
and standard of local agents. He de- 
nounced life insurance twisting as a per- 
nicious practice and commended Su- 
perintendent Houston for his courage 
in trying to stamp out the practice. He 
said that the campaign like this re- 
quired more than usual courage. | 

Mr. Doyle said that in presenting the 
qualification bill the agent should show 
that it is for the benefit of policyhold- 
ers. The real interest so far as the 
legislators are concerned in a bill of 
this nature is to know how the public 
is to benefit by a qualification act. The 
legislators must be shown that the pub- 
lic is not getting the character of serv- 
ice that it should because there are 
sO many incompetent agents licensed. 








The Close of the Day’s Work 


HEN you begin to figure up yourearn- All this and more we constantly strive to 
ings and recall the several reasons for give our agents. This coupled with good 
failures during the past year, you then more policy contracts and liberal commissions, is 
than any other time keenly realize the im- an incentive which should interest any am- 
portance of a helpful constructive home bitious agent who wishes to make the most 
office service that trains you to overcome of his salesmanship efforts. 


such failures. 


One of the vital elements which makes your 
day profitable is a harmonious working 
arrangement with home office officials and We would like to hear from several 
a direct co-operative spirit generously given. good men for important field positions 


Inter-Southern Life Insurance Compan 
JAMES R. DUFFIN, President LOUISVILLE, K TUC 








The Companies That Stay Are the Companies That Pay 


When a company has proven its staying qualities, as the Western Reserve Life 
Insurance Company of Muncie, Ind., has, the agent who desires to be a general 
agent can think favorably of that institution. Permanent success can only be at- 
tained through a permanent connection. 1] he companies that stay are the companies 
that pay the representative in the long run. 


WESTERN RESERVE LIFE INSURANCE CoO. 


J.H. Leffler, Acting President John W. Dragoo, Secretary Harry H. Orr, General Counsel 
MUNCIE, INDIANA 











George Washington Life Insurance Company 


A Definite Territory 
A Liberal Contract 
Low Premium Policy Contracts 





Opportunities open in West Virginia, Ohio, Kentucky, Tennessee, Virginia, North 
Carolina, South Carolina and Georgia. Address: 


ERNEST C. MILAIR, Vice President and Secretary 




















Indiana National Life Insurance Company 
INDIANAPOLIS, INDIANA 


Splendid territory open in Indiana, Michigan and Illinois, for District and 
General Agents, who are capable of handling men. 


Best Commissions and Renewals. Renewals onced earned will be paid 
you or your estate. If interested in building for yourself, write 


C. D. RENICK, President ERNEST E. WEBSTER, General Agency Manager 




















DETROIT LIFE CONTINUES TO BREAK RECORDS 


Detroit Life Insurance Company reports new business for October of $1,620,000. 

This record is second largest in the history of the organization. 

It is an increase of 87 per cent over October last year. 

It is absolute evidence that the Detroit Life continues its pace-making progress; that its agents are making money. 
Detroit Life agents are successful because they have the practical backing from the Home Office on all oc- 
casions, and close personal contact in all their efforts. 

There are some fine agency opportunities, especially for experienced men with this Company. (A few part time 
contracts open.) 

Connect now, as promotion is bound to come with this rapidly growing Company. 


DETROIT LIFE INSURANCE COMPANY M. E. O'BRIEN, President. 
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New Disability Clause 


Two years ago this Company devised a Disability provision which was far in advance 
of any that had been previously contained in a life insurance policy. We now announce 
a new Disability provision. Its features are: 


Immediate beginning of a lifelong monthly income, 

When total and permanent disability has lasted five years, the monthly payment will 
thereafter be increased 50%. 

When total and permanent disability has lasted ten years, the original monthly pay- 
ment will be increased 100%. 

Total disability that has lasted three months will be assumed to be permanent. 

Waiver of premium, of course, together with full annual dividends and a full annual 
increase in cash surrender value. 

As age increases, and the family income dwindles through diminishing resources, the 
disability income increases to meet the increased need of income. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 
































Our Agents Have 
A Wider Field— 


An Increased Opportunity 








Because we have 


Age Limits from 2 to 60. 


Policies for substantial amounts (up to $3,000) for Children on variety of Life 
and Endowment plans, thus enabling parents to buy all of the Family’s insurance 
on the Ordinary, i. e. Annual, Semi-annual or quarterly premium plan. 


Participating and Non-Participating Policies. 
Same Rates for Males and Females. 


Double Indemnity and Total and Permanent Disability features for Males and 
Females alike. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 


“THE OLD COLONY LIFE INSURANCE 
COMPANY of CHICAGO, ILL.” 
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TR oe a 


LIFE, HEALTH, ACCIDENT ~° MONTHLY INCOME INSURANCE, 


LATEST POLICIES AND AGENCY CONTRACT fa tavary 
Openings OHIO, IND., KY. MICH. and W. VA. Write Colambas 7 















Southland Life Insurance Co. 


DALLAS, TEXAS 
aS2<— The Progressive Company of the South 


\. 


ri Ty\\ “ 
Afi \ HARRY L., SEAY, President 











CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
thus standardizing and conserving the business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 

THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Hlinois 








| WANT SAVAGE REAPPOINTED | NEBRASKA SUICIDE RULING 
| Iowa Insurance Men are Urging | Supreme Court of That State Rules 
Another Term for Insurance Com- Policy Need Not Be Paid—Refund 
missioner of That State of Reserve Sufficient 
DES MOINES, IA., Nov. — Where suicide is in an ac 
Arthur C. Savage will remain as in-|tion to recover life says tl 
urance commissioner another term if] Nebraska suprem« 1 decisio 
the insurance men of Iowa have their]just handed down, any presumption 
say His term expires Feb. 1, and the}arising from the instinct of seli-preserva- 
nsurance men of the state are letting|tion may be overthrown by circumstan 
Governor Kendall know that they are] tial evidenc« Phe action was one where 
very anxious that Commissioner Savage| Mrs. Margaret Miller had secured a 
be retained. They are directing a con-| judgment tor $1,000 against the Natio 
certed campaign to that end. | ouncil of the Knights and Ladies of 
Commissioner Savage was appointed | S« rity ry S , ‘ rever 
mn mer by Former Governor] this, a ordered the ido , 
Harding. When Governor Kendall suc-|the proffer of a return of the $281 he 
eded Harding he was understood to be | fy ind had cont ted to the rese 
n favor of ousting Mr. Savage at th | fun 
conclusion of his appointive term, but The cas rned vhether a by-law 
is reported to have changed his mind] adopted after Miller had je 1 to the 
is to the fitness of the COMMISSIONCT | Effex tha ticide witl two ca 
tor the place and it is believed that with ald 3 the holder’s } s or es 
the ick ng Mr. Sa\ Lert now has, the P ) i fifth i th fac ilue « 
governor will reappoint him the polic s valid The « . s 
Insurance companics point, out that] ip was 1 that 
eb. I. th date his 9 rm expires, Is an} jay legally enacted, provi P ‘ - 
cceedingly awkward time in the di iorieitur of a whole or a part of a fra 
partment’s affairs. It is in the midst of ternal beneficiary ccrti aia when the 
the filing of reports, follows annual] qusth of the member is occasioned by 
meetings, amending of articles of in- 1 er" ae ». te . : . 
poration and is wh ie ieee Ce ee a ke ous 
Corpor ition anne 1s \ en 2g sonable by -law and will tae uphe ld 
s the busiest. Mr. Savage has out . Prva Te 
nae «apn ructive legislative program Goes to Home Office 
which he proposes to follow through the 
general assembly if he has the oppor- Irving S. Mudd, who has been repre- 
tunity senting the Central States Life at Dw 
Commissioner Savage has had some|can, Okla. will go to St. Louis Dec. 
attractive offers to go into the insur-|to take a position in the home office as 
ance business for himself but willl/agency supervisor The promotion com 
accept another term if the governor]as the result of the excellent record that 
names him, as insurance men hope and|{he made at Duncan, according to Marma 
desire he will do. duke Corbyn of Oklahoma City, manager 
-— ~~ -- cf the Oklahoma department for the Cen- 
Bigger on Coast Trip tral States. 
A. C. Bigger, president of the Ameri . 
can Life ne arg of Dallas, Tex.., Celebrate Agency Merger . 
visited Los Angeles last week on a tri Arthur C. Edmunds, formerly with 
to the Pacific Coast in the interest of |the Phoenix Mutual in Hartford, has 
his cot pany Hy. expects to go as far been mad manager Ol th combined 
north as San Francisco, from which| Rochester and Olean agencies of tl 
point he will return to Texas via Salt |Company and a celebratio veo Stag 
| Lake City and Denver, making stops in | !°T the first gathering of tl combined 
both cities. Mr. Bigger states that his | @8emectes. \gents from Pittsburgh, New 
‘company is enjoying a_ gratifying York and other places we re present at 
growth in the volume of its business, | told interesting storics of how they ha 
land that he has lately noticed a marked | landed some big cases, system of 
improvement in conditions in all lines of |!owing up prospects, etc. Vice-Pres 
business. dent Russell and Assistant Agenc 
Manager Secoy attended the meeting and 


1 


‘ al th rmer addresse t! foches 1 
Pittsburgh Agency’s Good Record he tormer addre d the Rochester | 
Underwriters’ Association in the ev 

rhe C. F. Sheedy agency of the Home| ning, exhibiting th picture of “Every 
Life of New York at Pittsburgh ranked | jody’s Friend.” 
second among the agencies of the coun- 


try for business produced in October. Foster’s Taxation Bulletin 
rhe Pittsburgh office has less than 2 . : ; ; 
rcent in | ratio for the first ten Sidney A. Foster, secretary of the 
eTCc apse ati yr > ee S , “ - 
— B> » apellcogyalinas . Royal Union Mutual Life of Des 


months of this year. 
“5 : Moines, has been fighting taxation of 


Russell Addresses “Ad” Club life insurance for years. He has issued 
a bulletin in which he calls such tax 
Winslow Russell, vice-president and]ation based upon the foundation for 
agency manager of the Phoenix Mutual] estates of widows and orphans an out- 
Life, addressed the Hartford Advertis-|rage. He asserts that life insuranc 
ing Club Tuesday on “Better Business|companies are suffering from over- 
and Better Advertising in the Life In-| taxation which have come along with 
surance World.” In addition he had] increased mortality due to the war and 
exhibited a film prepared by the Life] epidemics. Also the companies have 
Agency Officers Association and de-|horne their share of government securi 
signed to make life insurance better} ties which yield a small interest, wher: 
| understood by the layman. as high rates were available in_ their 
investments. He says it is time for a 











Added Agency Opportunities | 


Advantageous agency contracts are open to men of established ability and integrity. 
Standard policy forms are now issued to male risks between the ages of 10 and 60 and tunity fer work with this Company ia 


to female risks between the ages of 15 and 60. 


The entering of extensive additional territory is contemplated during the current year. — 


CONTINENTAL LIFE INSURANCE COMPANY PORTLAND, MAINE 


ST. LOUIS, MISSOURI 
EDMUND P. MELSON, President 


new deal for the life imsurance con- 
| cerns and a revision downwards 





| Capable Policy-Placers 


Can always find a satisfactory oppor- 
good territory—men who can collect 


the premiums as well as write the ap- 
plications. Why not make inquiry 


Union Mutual Life Insurance Co. 


Address: ALBERT E. AWDE, Supt. of 
J. DE WITT MILLS, Secretary Agencies 
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| MODERN BUSINESS GETTING METHODS | 


‘Following Through” Enabled ‘ W. Blakely, Blakely has quite an honor within his own | entation. io be pune it, "Mi aed aad 











. . . . ° mpa ! that he has qua ~ ior that e ~wught a polic as never read i 
Mutual Life Man in Michigan, to Build Up _ Mutiit"ites Tieid ciuis!"with the excep- | ind docs not know what it contains. | 
it t et : t down } writing and in briefs just 
$5,000 Sale to $730,000 on One Man | game ies malin came ek ce 
- : ' ag bes t tore I interpret the policy 
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S, ESpEt the iver and sales- | to his organization to “Smell” Big Ones cor or benefits of any kind 
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See a somggp "| Has Always Remained that ca = oe ad in the if we a 
. : hye “One Company Man” t ‘ tat ni, >. ane az! ar tele mn 
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ng a “poor dutfer,” as competitive in- eee paggree Fete so: tate. A little late mn SEE FIELD FOR PART-TIMER 
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Q a .* ' Expects to Reach — a that 1 ution: be taker 
Million for the Year Strong for Graphic their appointment 


Struggling Engineer When : : Form of Presentation : nm Gk ‘asia oe 
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How Great Is Your Production? 


Whether it is large or small, it can be increased. 
Among your prospects are many who will be turned away— 
rejected as unfit—also many children who are too young. 


The Medical Life accepts impaired risks, adopting an extremely 
liberal attitude toward them. The Medical Life also writes 
Child’s Endowment. This eliminates all waste in sales efforts 
for its men. 

Write us, ask us to explain how your production can be made 
a full one hundred per cent efficient—how you can cash in on 
the business you now lose. 


Evert 
The MEDICAL LIFE 


Insurance Company of America 


WATERLOO, IOWA 
1. G. LONDERGAN 


Secretary 


tg 


E. E. BROWN 


Agency Supervisor 
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Insurance Company 


OF IOWA 


Results of 1921 


Imeurance in force ................05. $286,934,616.49 
a ei ela wdmlee $ 39,234,839.04 
Ratio of Actual to Expected Mortality......... 34.7% 


68% of all business written since organization still in force. 


For information regarding Agencies 


Address: Des Moines 











17,651 CLAIMS PAID IN 1921 


Most of the 17,651 claimants to whom we paid indemnity of $1,107,- 
718.38 for loss of time from injuries or illness are still adding regularly to 
their life insurance. These drafts are delivered by our own salesman ready 
to avail himself of a cordial introduction to the claimant's friends, or to 
provide the claimant himself with the additional life protection he intends 
to take sometime. 

We can use more good men to help deliver the 20,000 claim drafts we 
will issue during 1922. If you want to make MORE MONEY a letter with 
satisfactory references will bring you full particulars. 


BUSINESS MEN’S ASSURANCE COMPANY 











W. T. GRANT, President KANSAS CITY, MISSOURI 
District Managers for 


WA NT ED Lima and Cincinnati, Ohio 


Write for further particulars. Here’s an opportunity for a good man 
to get in on the ground floor with a progressive 
young Ohio company 


ADDRESS B-60 


Care of the National Underwriter 











The Acacia Mutual Life Association 


This Did Not 7 by Chance 
1921 


New Insurance Issued in . 42,448,000.00 


Gain in Imsurance in Force.............. 30,124,750.00 
Insurance in Force Dec. 31, 1921........ 101,222,295.00 
Dt ctcde piwhite «inns ehetenenwee hones 4,613,494.57 
ee 1,518,954.00 - 
NE Ch PEED cc cusccconneseneacns 1,282,156.00 
Dt 2. TA. svcenecbiegsaeen ee 225,575.00 
Unexcelled Life inoue ance Protection—Lowest Net Cost 
Absolute Security — Perfect Service — Square Dealing 





A Satisfied Field Force 
William Montgomery, Pres. Homer Building, Washington, D. C. 








| 





| Wischmever, 


ij hand in relieving the 


NOVEMBER IS “SAVAGE MONTH” 





Agency Director of Great Republic 
Life Honored by Special Produc- 
tion Campaign 





November has been designated “Sav- 
age Month” by the Great Republic 
Life, in honor of W. H. Savage, first 
vice president and agency director, and! 
a mark of $1,500,000 has been set for | 
the agency organization this mongh. 

Upon receipt of the announcement, ]. 
R. Railey, manager of the southwest- 
ern department, with headquarters at 
Dallas, telegraphed the home office | 
—— production by his field of 

$500,000 in November and challenging 

California for leadership for the month. 
This challenge was accepted and a spir- 
ited contest between the two agency 
organizations will add interest to the 
campaign. 

The Great Repubilic’s 
ness showed an increase 
as compared with the same 
vear. The company expects 
1922 with $20,000.000 or more 
ance in force. 





October busi- 


13 per cent 
month last 
to cl 


ciose 
of insur- 


of 13 


John Hancock Men at Pittsburgh 


Walton L. Crocker, president of the | 
John Hancock Mutual Life; E. H. | 
Brock, vice president; Dr. Ignatius | 
Haines, medical director. and H. G. | 


assistant superintendent of | 
entertained the Pittsburgh 
of the John Hancock at a ban- 
quet week, which marked the close 
of a two-day convention, attended by 
the home office officials. The P ittsburgh 


agencies, 


agency 


last 


agency takes in all of Pe nnsylvania out- 
side of Philadelphia. Covers were laid | 
for 60 representatives from the state. 


Addresses by the officials complimented 
the Pittsburgh agency for its good work 
and discussed plans for future activi- 
ties of the company. 


Honor Philadelphia Veteran 


The Metropolitan Life will tender a 
dinner this Thursday evening to John 
R. Fox of Philadelphia, in recognition ot 
his 40th year of continuous service for 
the company. Mr. lox is general agent 
in charge of the branch office at 917 
West Lehigh avenue, Philadelphia, and 
has had unusual success both as a large 
writer and as an organizer of men. He 
is a iormer president of the Philadelphia 
Association of Life Underwriters and as 
such is a member of its executive com- 
mittee. He also chairman of the 
sociation’s entertainment committee. 


is as- 


Prudential’s Housing Loans 


Prudential is taking a prominent | 
housing situation. 
loans totaling 


Che 


It reports 1628 mortgage ! 
$8,2 having been allowed for 
September and October. The loans 
have been made all over the country and 
will provide new accommodations for 
some 2,800 families. The report show : 


GS.287 as 


that 1,523 of the loans aggregating r $5,- | 
938,990 are on dweilings to accommo- | 
date 1,734 families and 105 loans amount- | 
ing to $2,329,300 on apartment houses | 
cover 1,109 families. The accumulative 
mortgage loans of the Prudential sine: 
Jan. 1, show a total of $38,383,047, 
a ae Life Leaders 
Jack V. Keenan, general agent for the | 
International Life in Kansas City has | 
‘the honor of being the leading liteman 
for 1922-23. Mr. Keenan now has a total |} 
of insurance placed since May 1, of | 
$1,109,250 and Mr. Roach of Oklahoma 
is second with $1,020,500. Since Nov. 1, 
Mr. Keenan has written $481,000. Two 





individual International writers and five 
agencies have passed the $1,000,000 mark 
in business placed since May 1. Keenan 
and Roach are the individual stars, 
while the agencies’ totals follow: Roach, 
Oklahoma, 318,000: Ellis & Hughes, 
Missouri, $1,884,579: Keenan, Missouri, 
$1,678,750: Keck, Illinois, $1,508,122, and 
Remmel & McCarroll, Arkansas, $1, 


20 





November 


1922 





Participating Insurance 
At Non-Participating Rates 


ORDINARY LIFE 
(Minimum Policy $5,000 


Rates per Thousand 


ices $14.24 39...... $24.44 
ee 14.57 CC 25.40 
Dircund 14.92 ee 26.40 
ie 15.28 @...... WM 
15.66 — ae 28.62 
ee 16.06 ests 29.83 
ees 16.49 eee 31.12 
ee 16.93 TRE 32.50 
Mapes! 17.43 33.97 
RES 17.98 35.53 
ree 18.54 ee 37.21 
iicaxs 19.14 Car 38.99 
Bticees 19.78 a ccaen 40.88 
Pbsenas 20.46 es 42.90 
a 21.17 De anes 45.07 
Ti éances 21.91 ee 47.37 
Bawden 22.71 Di xeees 49.82 
SB. nee 23.56 


MANAGERS WANTED 


James A. Fulton, Agency Manager 
Philip Burnet, President 


Continental Life Insurance Co. 


Wilmington, Delaware 








Rates Reduced 


Premium rates reduced 
September, 1920 

All leading forms of poli- 
cies written. 


Best of contracts to 
agents. 

TwogeneralAgenciesopen 
in Iowa. 

Write for information. 





LOUIS H. KOCH, President 


National American 
Life Insurance Co. 


Burlington, Iowa 
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Provident Life 
Insurance Company 
Bismarck, North Dakota 
Insurance in Force, $13,500,000 


F.L. CONKLIN, 
Sec 








H. H. STEELE, 
Presiden 


retary 
Cc. L. YOUNG, H. B. BEACH, 
Vice-Presiden Ast. Sec. and Actuary 
J. L. BELL, W. H. BODENSTAB, 
Treasurer Medical Director 
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Plenty of Room to Grow 








“Cooperation umm 


Home Office Building of the Peoria Life. Owned 
by the Company, without lien or encumbrance of 
any kind. Built from its current receipts, ain 
disturbing the farm mortgage investments which 
have earned the Peoria Life its reputation for: 


‘Policies Strong as Farm 
Mortgages Can Make Them!” 




















Good 
Contracts 
to Clean, 
Live 
Agents 





The Peoria Life has attracted attention by 
its rapid growth and substantial accomplish- 
ments. As a matter of fact, the progress 
to date of the Peoria Life represents 
nothing more than a good start. 


Beginning in its home state of Illinois, the 
company has extended its operations until 
today it is doing business in nine states. 
Definitely organized plans contemplate 
further expansion of its territory as rapidly 
as conditions warrant. 


Highly attractive positions are constantly 
open, as a result of this policy of expan- 
sion of territory, and development of 
present fields in which the Company is 
already active. It is a fundamental princi- 
ple of the Peoria Life to give preference 
to its own agents in selecting men for 
these positions. 


The State and District Managers of the 
Peoria Life, practically without exception, 
are men who have risen to their present 
positions from the agency rank and file. 
With plenty of room to grow, and with 
the Company's broad program of expan- 
sion, every Peoria Life agent enjoys the 
assurance that his advancement is limited 
only by his own ambition. 


Peoria Life Insurance Company 


Peoria, Illinois 























NEW HOME OF THE GREATEST ILLINOIS COMPANY 
Corner Lake Shore Drive and Scott Street 
Land and Building Owned and Occupied Exclusively by the 


ILLINOIS LIFE 


Admitted Assets, December 31, 1921 $19,413,846.72 
Payments to policyholders and beneficiaries since organization 21,566,983.06 


FIVE YEARS RECORD 


Year Ending Dec. 31, !916 Year Ending Dec. 31, 1921 INCREASE 


Interest Income...| $ 620,562.65 |$ 991,613.43 |$ 371,050.78 
Premium Income. . 2,419,486.91 3,818,060.43 1,398,573.52 
Admitted Assets ..| 12,946,337.03 19,413,846.72 6,467,509.69 
Insurance in Force.| 80,280,589.82 136,485,045.27 56,204,455.45 


ILLINOIS LIFE INSURANCE CO. 


CHICAGO 


James W. Stevens, President 


GREATEST ILLINOIS COMPANY 








